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Look down on 
the \\/eil and see 
why it is so far 
up in efficiency 


OTE the immense heating 


surfaces inside the casing & 


of the WEIR Furnace. 


This explains the proven higher 
efficiency of the WEIR 
Furnace, since heating surfaces 
and higher efficiency go hand 
in hand—-In other words, in 
the same proportion of in- 
creased ratio of heating surface 
to grate surface, in that same 
proportion is the heating effi- 
ciency of a furnace increased. 





In proper ratio of heating sur- 
face to grate surface for high- 
est efficiency, the WEIR 
Furnace is unexcelled. We 
invite comparison of this fea- 


ture of the WEIR with any 


other furnace on the market. 


Che MEYER FURNACE CO. 


Peoria-Illinois 





CHICAGO, JANUARY 239, 1927. 






$2.00 Per Year 


Each feature of the i illus- 
trated and described _— smpn- 
ner in our new edi- 

tion of ‘The Weir 

Book of Facts.’’ 


E want you to have a copy 
of this book. 
It enables you to know the Weir easily 


and quickly. It tells you all about it 
in large easy to read type. 


No need to write a letter— just sign and 
mail the coupon below. 


” The Meyer Furnace Co., Peoria, Illinois 
Send me a copy of the Weir Book of facts. 


Name 


Town State 
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CALORIC 


SYSTEMS OF CIRCULATING HEAT 


1927 Your Biggest Year! 


oe Nt, TE —World-Wide Popularity. 
are known the length —More Than 200,000 Satisfied Users. 


ome Aenean Soe —Highest Quality Throughout. 


tinent as “The Best 


isiniliagcapashicnatenaall —Latest, Exclusive Improvements. 
—Backed by More than 108 Years’ 


Manufacturing Experience. 


These inherent advantages assure increased 
sales and profits for Caloric Dealers. Proof of 
this statement is the undisputed fact that 
more dealers have made more money selling 
and installing Calorics during the last ten years 
than any other furnace on the market. 


r 
COSTE. CR BBNIIS OCI EEE 


[f you want to share in this Caloric prosperity, 
write or wire NOW for full details of one of 
the most interesting propositions ever offered 
PIPE FURNACE to heating men! 


Fa . 





IPELESS FURNACE 


Another Source of Increased Revenue 


Progressive Heating Men have found 
in the Monitor Electric Oil Burner 
a new and profitable source of rev 
enue. The most practical oil burner 
for warm-air furnaces. Can also be 
installed in other types of heating 
systems. Simple, silent and entirely 
automatic. Electrically operated and 
temperature controlled. Time-tried 
and tested. An unusually attractive 


proposition. 


THE MONITOR FURNACE COMPANY 


108 Years of Heating Service CINCINNATI, OHIO 


Complete stocks carried at the following points assure prompt shipments: 


Boston Detroit Minneapolis Denver Salina, Kans. : Spokane 
Des Moines, Ia. (imaha hKhansas City, Mo. Salt Lake City San Francisco 


MONITOR 


ELECTRIC OIL BURNER 
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One Installation 
Leads To Others! 








well installed SUPER-SMOKELESS 

The SUPER-SMOKELESS Furnace Furnace is a lasting testimonial to 
is the only really Smokeless Furnace your skill and judgment. The owner will 
on the market. It brings satisfied be more than satisfied. He will sing your 
customers and earns big. profits. praises and bring other customers. _It is to 
your interest to sell the SUPER-SMOKE- 











LESS. One good job will lead to others. 
The SUPER-SMOKELESS is the best 


furnace from the owner’s point of view. It 
is, therefore, the best for the dealer to sell. 
It will burn soft coal without smoke, utiliz- 
ing the smoke and gases as valuable fuel. 
It will also burn hard coal with the high- 
est efficiency and economy of fuel. 


SUPER -SMOKELESS Furnaces are 
“feature furnaces” in every way. They are 
the most modern and up-to-date of all furn- 
aces, and have such exclusive features as 
One-piece Radiator and Feed Section; 
Frameless Feed and Ashpit Doors; Direct- 
connected Cleanout; Large Convenient Air 
Moistener; and Patented “Slip-on’’ Casing 
Connections. 


The Utica Heater Company stands behind 
their dealers and heips them sell the furnaces 
they buy. We do not sell or install direct, 
and do notintend to. It will pay you to 
VIEW OF CASTINGS OF THE write for our Exclusive Dealer Proposition 
SUPER-SMOKELESS FURNACE TODAY. 





UTICA HEATER COMPANY 




















UTICA.N. Y. -—- CHICAGO,ILL. — CMANUFACTURERS OF THE 
bELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 
A f=: 





SuPenion Firs New IDA PIPELESs SuPER-SMOKELESS PIPE AND PIPELESS Essex Pires Essex Pire.ess New IDfa RECIRCULATOR 


_ 





Publis eckly American Artisan Hardware Record, Inc., 620 South Michigan Avenue, Chicago, [linois, 
et ee, Tose Matter June as 1887, at the Post “Oftice at Chicago, Tilinois, under act of March 8, 1879. 
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Now is the time to find out 
who needs a furnace for the 
winters to come 


Call on your prospects now. 


E. WISE record for steady growth and for 
holding dealers is significant to the dealer 
who is conscientiously building for the future. 


The cold weather is a good time to sell for 
future installation. 

Your prospects may be uncomfortable now 
and your talk on what ATH-A-NOR fur- 
naces can do will sell them. Check up on 
the stove heated homes—see that they get 
your circulars—display an ATH-A-NOR in 
your window—write folks to come in and 
see it in detail NOW! 

ATH-A-NOR furnaces are Powerful, Effi- 
cient and Economical—they sell on superior 
quality, design and performance. 


Good furnaces are necessary — good installation 
work is necessary — both make for present and 
future success and profit. 


WISE furnaces are the choice of some of the 
largest installers in the country—the reason is 
reliable high quality at the right price. 


You can make a WISE move by writing 
today for WISE prices and catalogs 


The WISE FURNACE CO. 
AKRON, OHIO 


(AA@AAALD LA LAMA MA La Led Mth dade de MMe hehe Maditute Mh lhe oleh 2 PAZI 22 Ae? | 


The MAY-FIEBEGER 
FURNACE COMPANY 
Newark, Ohio 





























Say you saw it in AMERICAN ARTISAN—Thank you! 
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HERO AIR-WASHED HEAT - HERO AIR-WASHED HEAT - HERO AIR-WASHED HEAT 





ALL DOCTORS AGREE-- 


That we do not have half enough air-moisture 
in our homes in winter. They agree that this 
“Sahara-dry’’air makes for sickness and ill health. 


All Furnace Men Agree » 


That there isn’t a furnace that can compare, in ¥ 
air-moistening efficiency with the 


HERO “600” 


Air-Washer—Humidifier 
More good sales points— 






Gas-tight, dust-tight, interlocking joints 
Extra large radiator surfaces 

Upright handle-shaking type roller grate 
All air washed and moistened. 


If you want to build a better business with a better fur- 
nace, write for Catalog A. 


HERO FURNACE CoO. 


101 DeKalb Street Sycamore, IIl. 








HERO HUMIDIFIED HEAT - HERO HUMIDIFIED HEAT - HERO HUMIDIFIED HEAT 














Ma HU _ A Dealer \Y 


Proposition 
~ that Talks in 


Y eS Oo 
Se Dollars and Cents — 
os ollars an ents 
Here is a furnace proposition to dealers that talks 
in hard cash—not “hot air.” Look it over. See the 
kind of profits Keith dealers have been making for 
many years. It is worth looking into. 


We Want to Hear from Dealers 
Interested in Aggressive Factory Backing 


We will give you the kind of personal factory 
backing that sells your goods—constant, aggressive, 
here —_ Tear out this ad and write for full details. 


It costs only a 2c stamp to learn about it. 


KEITH 


Furnace Company 
DES MOINES, IOWA 
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Opportunity 


for 
Salesmen 


Experienced in sell- 
ing the more progressive 
heating equipment 
dealers. 


The company is an 
old established, well 
rated firm manufactur- 
ing a complete line of 
the better grade steel 
and cast iron furnaces. 


Due to increased production 
facilities and an enlarged sales 
policy, heretofore uncovered 
territory is now made available. 


Compensation will be 
commensurate with ability on 
a strictly commission basis. 


Applications from salesmen 
who are now selling supplies 
and equipment to the dealer 
trade and who desire an added 
line will also be considered. 


The members of our organ- 
ization have been advised of 
this advertisement. 


In your reply give a brief 
history of your selling experi- 
ence, territory covered, and the 
products you are now selling. 


Address Box 666 
AMERICAN ARTISAN 


620 So. Michigan Avenue 
CHICAGO, - - - ILLINOIS 
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Having Money 
Handed to You 


If you are lucky enough to get the 
selling of the New Series “C’” Mon- 
crief Furnace for your vicinity, it is 
just like having a fine big bank roll 
handed you. 


For you can easily turn all those 
new Series “C” features into bigger 
sales and bigger profits. There has 
never been so good a proposition as 
this new Series “C’” Moncrief Fur- 
nace and our Moncrief Special 
Dealer Plan. 


_ You are missing a great opportun- 
ity by not getting in on it. Send 
for particulars. 


Ohe 
Henry Furnace & Foundry Co. 


3471 E. 49th Street CLEVELAND, O. 


We supply everything used on a 
warm air heating job 


When writing mention AMERICAN ARTISAN—Thank you! 
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BOOMER 


HIS is our latest addition to the 

Boomer line. We heartily recom- 
mend it for your favorable considera- 
tion. 


The severe tests we have given this fur- 
nace have proven its durability. The un- 
solicited reports we received from users 
last winter have been most flattering. 





For durability, economy, easy to oper- 
ate, easy to set up and the low price at 
which we offer this furnace, you will 
make no mistake in arranging for the 


agency. 


THE HESS-SNYDER CO. 
MASSILLON, OHIO 


Makers of BOOMER FURNACES for Forty-Three 
Years 








































T every buyer will become a Booster. The 

shown on this page have proven their 

ability to return dollar for dollar to the consumer 
in extra service rendered. Standard Dealers are 
also assured of real profits by our Dealer Plan, 
which is different. 









Furnace Supplies, such as the follow- 
ing, are nationally known as the 
Standard of Comparison; 


HANDY PIPE & FITTINGS 
STREAK REGISTERS 


9 styles and 47 sizes of steel and cast 
iron furnaces carried in stock at all 
times. Nowhere else can you find such 





a variety to select from. H&G No. 70-Ne yu ae 
They are sufficient to mect demands STEEL & SEMI STEEL REGISTERS 
from all classes of trade. PEXTO TOOLS 


Everything needed by the Furnace Installer 


STANDARD FURNACE & SUPPLY CO. 
OMAHA, NEBR. 
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EHICAGO 


FURMACE PiP 
AMD FITTINGS 








Made for Good and Quick 
Furnace Installations : 


Cae Furnace Pipe and Fittings go ther quickly on the 
job because they are made to fit accurately and stay together 
perfectly. “f 

It comes in single. or double of heavy high grade material in all 
standard sizes afid practical shapes. 

Chicago Furnade Pipe and our complete supply service have been 
the mainstay icone of dealers for over twehty years. 


Try our service now. Write for Catalog 
No. 22 and price list 


CHICAGO FURNACE SUPPLY CO. 


1276-78-80-82 Clybourn Ave. CHICAGO 





: yeyeen & Sharp 
1216 Chemical Bidg. 
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tove 
Trimmings 


HAT do you 

use in the way 
of stove trimmings? 
Let us quote you. 

- Our line is most com- 
plete—our product 
beautifully finished— 
our delivery good. 
Ask us about other 
Atasco Stampings. 
May we have your specifi- 

cations? 
THE 
AMERICAN TUBE & STAMPING PLANT 
THE STANLEY WORKS 
BRIDGEPORT, CONNECTICUT 
DETROIT CLEVELAND 


Cc. C. Limbocker F. H. Grace 
1414. Central Avenue 602 as eed 
s. 


ST. LOUIS 


District Offices: 


CHICAGO 
A. L. Seamon 
649 W. Washington St. 


HARTFORD 
P. Cc. Hawley 
296 Edgewood Street 


PHILADELPHIA 

SAN FRANCISCO E. W. Harrison 
A. P. Bartley Franklin Trust Bidg. J. 
63 Second Street 316 


MONTREAL 


NEW YORK Jas. W., Eyte Co., 
G. L. Anderson 232 St. James Street 
The Shelton 

WORCESTER 

A. Snyder 
Park Bidg. 




















QUEEN FURNACES 


for every room —, 


F YOU are conscientious—if you hold a positive interest in your own 
future business—if you have the wholehearted desire to entirely satisfy 
every customer—we would like to have you for our representative. 
Otherwise you would not be interested in our tion open to a few. 
Queen Furnaces have been designed with but one idea in mind—that of 
furnishing cheery warmth in EVERY room most efficiently. Such a fu 
means positive satisfaction, building an everlasting business with big profits. 
Uniess your installations heat every room your business will be short lived. 
Far-seeing men are taking on our reputable heating unit because it fits 
in perfectly on every job, possesses several exclusive features, provides rapid 
circulation of air, is suitable to any fuel, guarantees long service by virtue 
of its fine construction and materials, provides perfect combustion of smoke 
and gasses, possesses efficient humidifier, flat or triangular interchangeable 
grates and a smoke pipe which can be removed at any angle. 


Catalog, agency proposition and merchandising helps on request. 


The Floral City Heater Co. 


MONROE, MICHIGAN 























IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 


PATTERNS 


FIRST-CLASS 


FOR STOVES AND HEATERS ,x Woop a4 1n0N 
VEDDER PATTERN WORKS “*"s:)°"° TROY, N.Y. 


PATTERN FOR STOVES 


AND HEATERS 
THE CLEVELAND CASTINGS PATTERN COMPANY READ THE WANTS AND SALES 


CLEVELAND, OHIO PAGES 


When writing mention AMERICAN ARTISAN—Thank you! 
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Practical Experience 


tells you that it is the CAPACITY of a 
register, rather than its dimensions, which 
determines the SIZE you should use. By 
using a relatively small register of large 
capacity, such as our Class 170 register illus- 
trated above, you can make appreciable 
savings--not only on the register, but on the 


fittings as well. 





The Hart & Cooley Mfg. Co. 


. New Britain, Conn. 


NEW YORK CHICAGO 
Warehouse in Chicago 


PHILADELPHIA 


H & C Wrought Steel Products 


Registers Grilles Anywhere Steel Shelves 
Cold Air Intakes Radiator Enclosures Rubbish Burners 
Ventilators Radiator Brackets Casing Clips 








Regulators Handy Craft Toys 
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AMERICAN 


Have you seen it? 


WALWORTH 
New Standardized 


STYLE B 


Baseboard Register 


OT only made throughout in accordance with the 
rules of the Standardization Committee but it is 
the neatest durable register ever made to sell at a 
popular price. 
Simple, easy and accurate in operation, cast face 
made of the best iron, finished in all the popular 
finishes and made in the following sizes: 
8x10 inch 2%, base extension 
8x12 “ 
9x12 “ 
10x12 “ 3% 


Study the features of this new register. 
Write today for full particulars and prices on the 
Walworth New Standardized Style B Baseboard 
Register. 

Order some for that next job—your customers will 
want 
Made y dey makers of Walworth Double Gratings, 


Semi-Steel Registers, Side Walland Floor Registers, 
Ventilators, Borders and Casings Rings. 


THE WALWORTH RUN 
FOUNDRY COMPANY 


West 27th Street and N. Y. C. & St. L. R. R., Cleveland, Ohie 


Distributors: 
ROBINSON FURNACE CO., Chicage, Ml. 
HART MFG. CO 


5 es » My. 
PHILLIPS & BUTTORFF MFG. CO., Nashville, Tenn. 


Eastern Representative: 
PENN TINSMITH’S SUPPLY CO., Philadelphia, Pa. 


ARTISAN 


REGISTER 


SHIELDS 


Gauge your oppor- 
tunity to sell ““Gem” 
Register Shields by the number of warm air 
furnaces in your locality. Fit all size registers. 
Attractive and easily adjustable. a 
Shield retails at $1.50; Wall 
Shield at 75c. 


140 BROADWAY. NEW YORK,NY 


BUY FROM YOUR JOBBER 


January 29, 1927 








V V rite 


For Our 
Illustrated 
Book of 
Order Blanks 


You'll find this book handy. It explains 
how and simplifies ordering Stove, Fur- 
nace and Boiler repairs from the— 

Largest and Most Complete Stock 


ORTHWESTER 


STOVE REPAIR CO., CHICAGO 




















A arhiigin n Seal” 
FURNACE CEMENT | 


Roof Cement — Stove Putty 
Plumbers Putty 


PAINTS and SPECIALTIES 
WILLIAM CONNORS PAINT MFG. CO. 


TROY Established 1852 NEW YORK 


JAMES L. PERKINS 
Western Distributor 
140 S. Dearborn 5St., Gage, il. 











WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 








THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 


























g Read the Wants and Sales Pages’ 
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OTE the 
intriguing 
portrait of the 


ne é 
oe. 





into a heating plant 
—these little things 
that can make a 
job satisfactory or 








dissatisfied cus- 
tomer. With a 
face like that he 
couldn’t be anything but dissatis- 
fied. Yet, he was not always that 
way. He deserves pity. He is just 
the victim of a trusting disposition 
—of a dealer whose g inten- 
tions went “to bad.” 


How come? Just a little thing that 
shouldn’t have happened. 
Some little pipe or fitting 
—some little accessory 
to the big job as a whole 
—had weakened or come 
apart. But it shouldn’t have 
happened—and wouldn’t have 
—if Mr. Dealer had realized that 
it’sthese little thingsthatcount— 
these little things which change 
so much sheet metal and iron 


“All His Friends Will Know It; They in 
Turn Will Tell Their Friends” 





unsatisfactory. 


What’s the result? 
This customer will 
no longer be a customer. He is dis- 
satisfied. All his friends will know it. 
They, in turn, will tell their friends and 
so it will go. Good news travels fast. 
Bad news travels faster. 

Standardize on Recognized Quality 
This little difficulty would have been 
avoided by adhering to known quality. 
Lamneck Simplified Pipe and 
Fittings are all that is claimed 
forthem. Sturdy, true to guage, 
snug fitting, quickly assembled. 
It is impossible for any indivi- 
dual or manufacturer to make 
them as good and sell them for 
a fraction of a penny less. 
Why not standardize on recog- 
nized quality and avoid dissat- 
isfaction and “come backs?” 


THE W. E. LAMNECK COMPANY, 416-432 Dublin Avenue, Columbus, Ohio 


Western Representatives: THE QUICK FURNACE & SUPPLY CO., Des Moines 


LAMNECK 





Sl M PLI Fl ED Write fer a 
prices. Samples of any 

PIPE AND § ser conceit 
furnished on request, 








FITTINGS 
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AN ACHIEVEMENT 


" An explanat ory note Hi. sayy Nour ¢ to oe 5 of ogy ape pmo . This er 
now neoring the completion of a century of service. For ty yeors + 

catered to the needs of the men in the industries which it represents. Aine tas dures 
its long and successful career has Amentcan Artisan been im a better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain Service D for the use of 
owr readers. of 20m Some © PR Se Le Ge SOUND SS to submit it to us 
fer solution. In what better way can we learn of your problems from you direct? 
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Linde delivers the goods 


HE prompt delivery of Linde 
oxygen is possible anywhere 
in the country because of 
Linde’s 37 plants and 107 ware- 
houses. But Linde believes 
that “delivering the goods” 
means much more than get- 
ting full cylinders of oxygen to 
the customer’s plant. 
“Delivering the goods” also 
means a good product, and 
Linde oxygen has been the 
standard of industry for years. 
Furthermore, ‘delivering the 
goods” means service—an in- 
telligent effort to help one’s 


customers in the application 
of the oxwelding and cutting 
process. Linde has always real- 
ized this and has devoted time, 
effort and money to the dis- 
covery of economical methods 
for using oxygen. This infor- 
mation is aveilable to Linde 
customers in booklets, maga- 
zines and procedure controls 
and through the Linde field 
service men. 


THE LINDE AIR PRODUCTS COMPANY 
Unit of Union Carbide and Carbon Corporation 
General Offices: Carbide and Carbon Building 
30 East 42¢ Street, New York 
37 PLANTS 107 WAREHOUSES 
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The LOW PRICED EQUATOR 
STEEL FURNACE 


DIRECT CHALLENGE FOR COMPETITION work / 











Here is a very low priced 
riveted gas tight steel furnace 
for competition work 


It is made of the same weights of heavy steel 
plates that are used in our highest priced 
quality furnaces. 


It is not skinned in either material or work- 
manship. 


It will never leak gas at its joints for all seams 
are riveted and cold welded absolutely gas 
tight. 


It has no cast iron fire bowl to crack and 


$ 56 and Gas Tight cause replacement. 


Less Quantity Discounts 
Less Cash Discount 


Contractors will all want it because their houses will 
sell better with a Gas Tight Steel Furnace in them 


It will command a better profit and costs you no more than 
the inferior furnaces which you have been using for com- 
petition work. 

You need not be obligated to anyone for we will cash all 
your time payment contracts at 92% of their face value. 
We are the largest manufacturers of steel furnaces in the 
world and we will warehouse completed furnaces for you ‘So 
as to insure delivery in the fall. 


The Marshalltown Furnace Company is a subsidiary of ours 


Lennox Furnace Company, Inc. 


Marshalltown, Iowa Syracuse, N. Y. 
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Architectural Cornice Design 





Constructing Pattern for Artistic Cornice 
Requires Considerable Thought 


By O. W. 


HE variation in the design of 

art is as large as the use of the 
alphabet. In fact it is endless and 
as time goes on we continually de- 
velop new designs that take the 
place of old ones. Everything is 
continually changing—that is — 
people’s minds are changing, and in 
that change it is necessary for 


KortueE, Principal S 


everybody to keep abreast with the 
times in what is wanted. 

To have certain fixed or stock de- 
signs may be all right for a while, 
but soon the public gets tired of 
them and they want something that 
somebody else hasn’t got. Herein 
lies the secret of great commercial 
development of nations in giving 


Louis Technical Institute 


such a wide variation that every- 
body can have somethiyg different 
and glory about it. In countries 
where they try to compel every- 
body to live to a certain scale or 
standard, there is no incentive to de- 
velop new things, in fact, they are 
restrained from doing so. 


So in our drawing we have 2 








= 
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rather novel design, such as I have 
not seen before.and to which I am 
indebted to student Forest Smith of 
Coldwater, Michigan. As _ they 
must work out some novel designs 
in that part of the country for he 
has sent in a number of others that 
showed a wide departure from the 
old accepted standards. That is in- 
teresting because it shows some- 
body’s brain is working and after 
all that is the thing we are after. 
Observe here we have the main 
cornice supported by balustrades 
made of conical and cylindrical de- 
sign which are set on a foot mould 
supported by brackets. This scheme 
alone allows for a wide variation of 
practice and it gives a building a 
certain individuality that human 
beings also enjoy in having some- 
thing different from the great mass 
of others. 

As for the development of a 
cornice of this kind it is mostly 
straight work unless some miters 
are met with and then the same 
principle holds good which governs 
the development of square or angle 
miters. The foot mould follows 
the same procedure, here a wooden 
lookout is built in and the metal 
fitted over it to give it body. The 
brackets on the sides are also dupli- 
cations from the sectional view only 
the panel is set in as our front ele- 
vation shows. This leaves only 
balustrades and the bottom block 
of the bracket to be developed. 


In looking at the balustrade the 
top rim is cylindrical and so we 
place the development as at the left 
of drawing. Here E is a section for 
the top rim and the line A-B is the 
wach line or roof line for the foot 
mould. Then we simply develop the 
rim by dropping lines from section 
E parallel to the line C-D until they 
intersect the wash line. Next pick 
the girth from section E and set it 
off on a line 1-1 foot and from each 
point in the line A-B bring over 
horizontal lines to cut off these in 
stretchout of similar number. Ob- 
serve this is the same as developing 
the gore to an elbow and when 
points are established lines are 
traced through the intersections and 
gives the pattern. The funnel por- 
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tion or cone is developed by extend- 
ing the side lines to an apex and 
then describing it as shown. The 
small cylindrical center stem can be 
made the same as any piece of pipe. 

The bottom of the bracket is a 
little more difficult since they can 
be made like a square miter as we 
show to the right at M or they can 
be bumped out to make the corners 
rounding. This latter requires some 
experience in knowing how to shape 
up the metal for producing the ef- 
fect shown by our elevation. In 
our case our development shows a 
square miter pattern which would 
make square joints and would no 
doubt answer the purpose. But 
where architects are particular they 
may require the corners rounding 
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and in that case it would be better 
to fill in spherical shapes either cut 
out of a sphere or bumped up espe- 
cially for the work. Much of this 
sort of work should be butt jointed 
and soldered with reinforcing strips 
placed on the inside and well sol- 
dered. On the ballustrades laps 
should be added for assembling and 
they should we well soldered, so 
future workmen will not break them 
or knock them out with the latters 
when painting or repairing. All 
work should be put up with an aim 
to keep it there in perfect condition 
for the next generation at least. The 
coming generation then may not be 
satisfied with the building any more 
and they tear it down and build a 
nicer one. 


Sheet Metal Dan Sees Logic in 
Getting a Salary for Himself 


Finds That When He Doesn’t Get 
Fair Price He Cheats Wife and Kids 


HE Distributors’ and Sales- 
men’s Auxiliary and the Sheet 
Metal Contractors’ Association of 
Pennsylvania are at the present time 
doing a fine piece of work for their 
members by issuing a series of lec- 





Sheet Metal Dan 


tures dealing with the problems 
which these members are experienc- 
ing. 

The lecturer is personified in 
Sheet Metal Dan and his talks are 


direct to the point. The first of the 
series was entitled, “Setting Up in 
Business for Yourself.” The sec- 
ond dealt with the project of “Fig- 
uring a Fair Profit” and now the 
third or latest one has under consid- 
eration “A Salary for the Boss.” 


On the subject of “A Salary for 
the Boss” Sheet Metal Dan says: 
“Most sheet metal men are in busi- 
ness for the benefit of the wife and 
kids. This ought to give ‘em the 
backbone to ask a decent price for a 
job—and get it. 

“Somehow or other, I always fig- 
ured I could get fairer prices on the 
sheet metal contracts I went after, 
if the other sheet metal men in my 
town were making money. If they 
made money, it showed they were 
asking fair prices, and if they got 
fair prices it was easier for me to 
get them. But if they lost money it 
was more than likely that they 
didn’t ask enough for the job—and 
that made it harder for all of us to 
get decent prices on the next busi- 
ness we went after. 

“Maybe the other fellow doesn’t 
figure on a salary for himself. If 
he doesn’t, it’s kind of hard on his 
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wife and kids. In the good old days 
when he was working for somebody 
else, he always got his pay, regular 
as clockwork. Now that he’s the 
boss himself, he’s got all the re- 
sponsibility and he doesn’t even get 
a fair salary. The funny part of 
it, too, is that he is really supporting 
the business—he’s getting the jobs, 
keeping the shop going, paying the 
men—and the business isn’t sup- 
porting him the way it ought to. It 
doesn’t seem reasonable. Where 
would the business be anyway, if it 
wasn’t for the boss? 

“Yes, sir, I learned early in life 
that the Golden Rule works both 
ways. I ought to be as fair to my- 
self as I was to the other fellow. 
This way I never found it hard to 
get what was really coming to me. 
Knowing I was right gave me a lot 
of confidence in getting right prices 
for the jobs I went after. 

“Better pass up a job than lose 
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money on it. Anybody will agree 
to that if he’ll stop to think. Learn- 
ing how to figure so as to cover all 
expenses and leave a salary for the 
boss wasn’t so easy. But that’s an- 
other story. It’s a funny thing, 
though, like as not I got a lot of 
contracts just because I had the 
nerve to ask enough for them to 
make me a fair profit. A lot of 
things come in this world just by 
asking. Took me quite a long while 
to learn that, too. 

“Figuring that makes a fellow 
lose money is no figuring at all. 

“T hear some of you fellows ask- 
ing where I got my ideas on the 
sheet metal business. Well, I got 
some of them out of belonging to 
the Sheet Metal Contractors Asso- 
ciation of Pennsylvania. They have 
meetings every month.” 

Next time Dan will have some- 
thing to say about overhead. Be 
sure to watch for it. 


Definite Value in Using Specific Sheet 
Metal Designations 


When Talking to Public Greater Benefits 
Accrue When Definite Terms Are Employed 


By G. L. Irwin, Sheet SteelsTrade Extension Committee 


O US who are so closely con- 
cerned with the sheet metal 
industry and who, as a result, carry 
the designations of the component 
materials of the industry in mind as 
a matter of course, the generic term 
sheet metal seems adequate. It is 
fully significant and we know what 
it implies. 

But in our contacts with con- 
sumers, the too general use of the 
expression, sheet metal, results, not 
infrequently, in misunderstanding. 

Thus we have the man in the 
street, whose name is legion, inno- 
cently using sheet metal as a spe- 
cific term. It is a fact that thou- 
sands of regular folks, educated and 
well informed generally, harbor a 
vague impression that sheet metal is 
some kind of distinct product totally 
unrelated to the metals actually em- 
braced within the term. f 

Such misconception should be 
corrected, and as rapidly as possible. 


The public is more responsive to 
things it understands. Vague prod- 
ucts seldom are in demand to the 
extent that things fully compre- 
hensible to the consumer are. 

With the public at large, steel, 
iron, copper, are potent words. 
They have a well understood sig- 
nificance. Men know them and 
comprehend their fundamental 
qualities. Very well, then, let us, in 
dealing with the public, call sheet 
products by specific names. Let us, 
for example, not only see to it that 
sheet steel is established as one of 
the sheet metals and understood as 
such, but let us also, in selling it and 
specifically designating it, seize the 
full advantage that exists in the 
public’s conception of “steel.” In 
short, let us not get into the position 
of being unable to see the forest 
because of the trees. Since it is a 
vague, unknown quantity when 
called sheet metal and a well under- 
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In this article Mr. Irwin, of 
the Chicago office of the Sheet 
Steel Trade Extension Com- 
mittee, sets down his reasons 
for believing that greater bene- 
fits will accrue to sheet metal 
contractors if they will employ 
the use of specific terms when 
talking to their public about the 
products which they handle; 
this is, if they are attempting 
to sell sheet steel, the designa- 
tion used should be “sheet 
steel” in preference to sheet 
metal. If they are dealing with 
sheet copper or sheet zinc, the 
use of the specific name is al- 
ways more forceful than the 
general term sheet metal, be- 
cause it gives the person buying 
the service a definite picture of 
what he ts getting. 








stood and highly respected material 
when called “sheet steel,” it seems 
only logical to call it sheet steel. 





Pecora Paint Co. 
Elects S. B. Bowen, Jr., 
President at Annual Election 


At the annual meeting of the 
stockholders of the Pecora Paint 
Company, held at its offices at 
Fourth and Sedgley avenue, Phila- 
delphia, on Tuesday, January 17, 
Mr. S. B. Bowen, Sr., resigned as 
president of the company and was 
made chairman of the board of di- 
rectors. Mr. Bowen has been active- 
ly connected with the company for 
the past 54 years and its president 
for the past 15 years. The company 
has been in existence for 65 years, 
having been founded in 1862 by 
Smith Bowen, according to L. 
Bowen, vice-president. 

Two new directors were elected 
to the board, Mr. Laurance Bowen 
and Mr. Frank G. Pate. 

The new board of directors 
elected the following officers for 
1927: Mr. S. B. Bowen, Jr., presi- 
dent; Mr. Laurance Bowen, vice- 
president; Mr. J. H. Johnson, sec- 
retary; and Mr. J. J. Schisselbauer, 


treasurer. 
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Seeing Columbus from Clouds a 
Feature of Ohio Sheet Metal Meet 


Hold Another District Meet- 
ing at Dayton January 13 


HE Sheet Metal Contractors’ 

\ssociation of Ohio held an- 
other of its popular “pep’’ meetings 
at Dayton last Thursday night, 
January 13, at which there was a 
fine turn-out, about ten salesmen 
and fifty sheet metal contractors be- 
ing present, according to Lee W. 
Gillespie, secretary of the Auxil- 
iary. 

Mr. Harry Kinney, President of 
the Dayton Local, opened the meet- 
ing and introduced Mr. Abbott, the 
Ohio Secretary, who conducted the 
meeting. Mr. Markle, the National 
Secretary, gave the talk which was 
very interesting and _ instructive. 
Mr. R. S. Thompson and Mr. Gil- 
lespie were also among the speakers. 

In commenting on the meeting 
Mr. Gillespie said : 

“No doubt you know that Mr 
Abbott has been very active and has 
held these meetings in Toledo, Col- 
umbus, Cleveland, Cincinnati, and 
we believe that they are very bene- 
ficial to the sheet metal trade in gen- 
eral, as well as the association, 
because non-members as well as 
members have been attending. 

“We are very busy planning for 
our state convention next month 
and expect to hold a meeting with 
the Ohio State Directors this week 
to complete plans for what we be- 
lieve will be the largest convention 
in the history of the Ohio associa- 
tion.” 

The convention program follows: 

The Sheet Metal Contractors’ 
Association of Ohio have been 
making a lot of noise about the 
wonderful things they have been do- 
ing for their membership during the 
past year. From the reports that 
come into this office they certainly 
have lived up to all of their prom- 
ises. Now they are preparing for 
their annual convention, which is to 


be held in Columbus, Ohio, Febru- 


23, 24 and 25, at the Neil , 
| 


i 


ary 
House. 


According to the program, this 
convention is going to be a wow. 
sut you can judge for yourself, be- 
cause here it is: 

Wednesday, February 23 

12:00 m.—Registration— Mezza- 
nine floor, Neil House. 

“See Columbus from the Clouds.” 
ree tickets will be issued by the 
registration committee for the above 
event, good at any time during the 
convention. 

2:00 p. m.—Assemble in lobby of 
hotel for inspection of the Ohio 
penitentiary. 

An entertainment will be given in 
the penitentiary chapel by prison 
talent, with the compliments of 
Warden F’. E. Thomas. 

8:00 p. m—Ball room, Neil 
House. Entertainment for men and 
their ladies. Rambler Sextet will 
entertain. Mrs. Mildred Trautman 
Hessenauer, Eari Hes- 
senauer, accompanist. 

Address by Charles Newcomb, 
Cleveland, Ohio. Subject: “Why 
Do We Laugh?” A rare treat; do 
not miss this. 

Thursday, February 24 

9:30 a. m.—Opening of conven- 
tion. Convention called to order by 
W. H. Dailey, president of the State 
Association of Sheet Metal Con- 
tractors. 

Address of Welcome—By Mayor 
James J. Thomas of Columbus, 
Ohio. 

Response—By A. P. 
chairman of the Convention Com- 


director ; 


Lamneck, 


mittee. 
Appointment of the following 
committees: Credential Committee, 


Resolution Committee, Auditing 
Committee. 
10:30 a. m.—Distribution of 


house plans for estimating purposes 
under the direction of Sylvester 
Shoemaker, chief estimator for 
F. O. Schoedinger. 

Those desiring to submit esti- 
mates on these plans should have 
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them ready to be handed in at the 
Friday morning session. 

Address by Prof. A. C. Willard 
of the University of Illinois. Sub- 
ject: “Progress of the Furnace Re- 
search Work as Conducted by the 
University to Date.” 

Thursday P. M. 

1:30 p. m.—The ladies will as- 
semble in the lobby of the hotel for 
the theater party at the Palace Thea- 
ter, one of the finest theaters in 
America. This event in charge of 
the Columbus Ladies’ Committee. 

2:00 p. m.—Meeting called to or- 
der by W. H. Dailey, president of 
the Association of Sheet Metai Con- 
tractors. 

Furnace Session. Various topics 
relating to the furnace business will 
be discussed at this session. This 
will include estimating installation 
methods, selling and plans for the 
uniform adoption of the Standard 
Code. 

Question Box. In charge of 
A. E. Munkel, president of the Su- 
perior Heating Company, Colum- 
bus, Ohio. 

Thursday Evening 

8:00 p. m.—Ballroom, Neil House, 
Mezzanine floor. Entertainment 
for men and their ladies, furnished 
by the Salesmen’s Auxiliary of the 
Sheet Metal Contractors’ Associa- 
tion of Ohio. Lee W. Gillespie, 
president, Cincinnati, Ohio; R. S. 
Thompson, secretary, Indianapolis, 
Indiana. 

The fact that the Salesmen’s 
Auxiliary is furnishing the enter- 
tainment should be sufficient to make 
everyone want to be present. Do 
not miss it—nuff said. 

Friday, February 25 

9:30 a. m.—Meeting called to or- 
der by W. H. Dailey, president of 
the State Association of Sheet Met- 
al Contractors. 

Report of committees. 

10:00 a. m—Address by C. L. 
Bailey of the Sheet Steel Extension 
Committee. , 

10:45 a. m—Address by W. B. 
Burrus of Washington, D. C. Sub- 
ject: “Shakespeare, the Salesman.” 

No manufacturer or jobber in the 
sheet metal industry, no salesman 
calling on the sheet metal contrac- 
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tor, and no sheet metal contractor 
who is selling his product can afford 
to miss this address. It is the out- 
standing event of the convention. 

12:30 p. m.—The ladies will as- 
semble in the lobby of the hotel for 
a luncheon and shopping tour to be 
held at the F. & R. Lazarus Depart- 
ment Store, corner Town and High 
Streets. 

2:00 p. m.—Meeting called to or- 
der by W. H. Dailey, president. 

Sheet Metal Session—To include 
all branches except furnaces. 

Tabulation and discussion of the 
plans distributed at the Thursday 
morning session. This discussion 
in charge of Sylvester Shoemaker, 
chief estimator for F. O. Schoe- 
dinger. 

Question Box—In charge of 
George Thesmacher, Cleveland, 
Ohio. 

Election of officers. 

Selection of conventidn city. 

Adjournment. 

6:30.p. m.—Banquet—Ballroom, 
Neil House. Music by Neil House 
Orchestra. 
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9:30 p. m—Annual ball of the 
Sheet Metal Contractors’ Associa- 
tion of Ohio, in honor of the newly 
elected officers. Mobley’s Orchestra 
will furnish the music. 

a * & 

The chairmen of the various com- 
mittees are: Finance, Fred Mirick, 
326 Mt. Vernon Avenue, Colum- 
bus; Program, W. H. Dailey, 437 
South Third Street, Columbus ; En- 
tertainment, A. E. Bogen, 334 East 
Livingston Avenue, Columbus ; Ho- 
tel, Artiiur Vorys, 400 Dublin Ave- 
nue, Columbus; Transportation, 
H. S. Haslett, 162 West Noble 
Street, Columbus; Badge, George 
E. Snyder, 165 North Ninth Street, 
Columbus. 

The wives of the Columbus mem- 
bers wiil act as hostesses to the 
ladies and will have entire charge 
of all the ladies’ programs. 

The tuodel house, built by the 
University of Illinois, showing the 
proper method for installing fur- 
naces according to the Standard 
Code, will be on exhibit during the 
convention. 


Survey of World Zinc Conditions as 


of January Ist, 1927 


Industrial Outlook of Great Britain 
Decidedly Better Than for Long Time 


By A. J. M. Suarpe, Foreign Correspondent American Zinc Institute 


HE United States statistics for 
December will, I am afraid, 
react on sentiment in Europe, which 
is unfortunate, because conditions 
were beginning to improve and 
better times in the market were ex- 
pected. As it is, the increase of 
7,400 tons in United States stocks 
at lst of January, due to the falling 
away in domestic consumption in 
December—according to cabled par- 
ticulars which reached London— 
will not conduce to stronger mar- 
kets on this side. Indeed, these un- 
favorable American statistics will 
adversely influence the European 
situation unless they are pretty 
quickly followed by a definite pro- 
nouncement that a curtailment of 
output policy is being introduced 
forthwith. 
Market factors are also becom- 


ing alarmed at the expansion in the 
Canadian output of high grade zinc, 
regular quantities of which find 
their way to Great Britain and the 
continent. 

The Belgian production for De- 
cember is unavailable at time of 
writing, but in any case that coun- 
try’s output for 1926 will register a 
heavy increase over any post-war 
year. Similarly, production in Ger- 
many and Poland is continuing to 
expand and, although consumption 
in the Old World has not been at all 
bad, it has failed to keep pace in the 
last few weeks with European pro- 
duction supplemented by imports of 
high grade zinc from Australia and 
North America. Thus it is that 
stocks in Europe have increased in 
the same way as they have in the 
United States. 
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Now that the coal strike in Great 
Britain is past history, the industrial 
outlook is decidedly better, but it 
must necessarily be some little iime 
before the various trades are able to 
make real headway. British zinc 
smelters resumed operations just 
before the close of last year and in 
December accounted for a modest 
500 tons of slab zinc. In the cur- 
rent month they should output at 
least 3,000 tons, so that, unless the 
domestic consumption makes a simi- 
lar gain, there will be a correspond- 
ing falling away in the amount of 
foreign zinc required, 

Germany has continued to be a 
most disappointing factor in the 
zinc situation in that her consump- 
tion has failed to progress, mainly 
owing to the bad situation of the 
German brass works. 

There is no longer any dearth of 
ores ; indeed, there has been a super- 
abundance of supplies for many 
months past, and the smelting 
charges have just lately been stif- 
fened. At the moment the formula 
is P (T—8)—0.125 P. Taking 
a market price of zinc at £32, 8 
units is equal to £2.56, and the re- 
turning charge of 0.125 is equal to 
£4. As these charges are based on 
delivery at, say, Antwerp, it will be 
realized that smelters have to make 
what profit they can out of £6.56 


after payment of smelting, transport, 


and marketing charges. 

My estimate of world stocks of 
zinc as at Ist January, 1927, is as 
follows: 

Metric tons. 





ee” rae 19,800 
Ce lueus PES sneer 
Australia (including unsold ship- 

I I nn ks. x ctniniawenns 2, 
Germany-Poland ........ .... 9,500 
ee FS CPG kt tidal vou e veka 4,000 
as einen 1,500 
SE ND on. occ ones s aenevees 1,000 
EE Cia. ce iwc tcaeees 200 
8 CR RS Seay 2 500 
ee eae .. 1,500 

EE ee On wee per 43,600 


Who Makes Machines 
for Perforating 
Well Casings? 
To AMERICAN ARTISAN: 


Please advise me who makes ma- 
chines for perforating of well cas- 
ings. HERMAN ENGBERG. 
Kearney, Nebraska. 
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Cook County, Chicago, Sheet Metal 
Club to Offer Educational Features 


To Give Instruction in Good 
Business Methods to Its Members 


LANS for the education of its 

members in the correct methods 
of doing business were under con- 
sideration by the members and 
officers of the Cook County Sheet 
Metal Club at its meeting held in 
Immel Hall, Belmont and Elston 
avenues, Chicago, January 21. 
President Guenther, who presided, 
stated that the association could do 
a great deal for its members along 


If the warm air pipe is nine or ten 
inches in diameter, the size of the 
pipe tapped into it should be about 
three inches in diameter. If the 


warm air duct runs from 10 to 12 
inches in diameter, the cold air re- 
turn should be a 4-inch pipe. This 
wrinkle, as Mr. Hinch called it, has 
been found to operate successfully 
where it is impossible to get one 
room to heat in any other manner. 

















these lines and that the matter 
should be given thorough considera- 
tion. 

* Mike Hinch, salesman in the Chi- 
cago territory for the Lennox Fur- 
nace Company, made a short talk 
on a discovery that he ran across 
some time ago. It is applicable to 
instances where one room in the 
house will not heat. 

The diagram shown herewith 
gives the reader a good idea of what 
the appliance consists. The bottom 
of the warm air pipe running to the 
room under consideration is tapped 
about midway between the furnace 
and the point where it enters the 
register. A pipe is inserted at this 
point in the warm air duct and run 
down to the bottom of the furnace 
casing. This arrangement will per- 
mit the cold air to pass down 
through the warm air pipe and into 
the casing without disturbing the 
flow of warm air out of the pipe. 


Refreshments were served after 
the meeting. A visitor at the meet- 
ing was Mr. C. I. Merritt of the 
Forest City Foundry & Manufac- 
turing Company, 1220 Main ave- 
nue, Cleveland, Ohio. 


Mr. Edward N. Stahler, secre- 
tary of the organization, gave a few 
of the details about the meeting held 
the night before on the west side of 
Chicago. A full account of the 
meeting appeared in the January 22 
issue of AMERICAN ARTISAN. 

The club will have something of 
exceptional interest to its member- 
ship at its next meeting. Watch for 
the announcement. 





Gears for Electric Washers 


From W. A. Wells, Wells Bros., 
Geneva, Indiana. 


Where can we obtain gears, less 
motor, for equipping electric wash- 
ing machines ? 
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Ans.—Albaugh-Dover Manufac- 
turing Company, 2112 Marshall 
boulevard, Chicago, Illinois, and 
Foote Gear Company, 430 North 
Oakley, Chicago, Illinois. 

Portable Furnace Cleaners. 


From Hero Furnace Sales, 266 
Fayette street, Hammond, Indiana. 


Please advise us who makes a 
portable furnace cleaner. 

Ans.—B. F. Sturtevant Com- 
pany, Hyde Park, Boston, Massa- 
chusetts, and William R. Brown, 
319 Main street, Buffalo, New 
York. 

“Heat-O” Booster Fan 


From Granite Lumber and Hard- 
ware Company, 1084 East 21st South, 
Salt Lake City, Utah. 


Would appreciate receiving name 
and address of “Heat-O” Booster 
Fan. 

Ans.—Heating Systems and Sup- 
ply Company, 107 West Van Buren 
street, Chicago, Illinois. 

2 by 2% Inch Angle Iron 


From L. R. Hamman, 507 East 
Prairie avenue, Decatur, Illinois. 


Please inform me where I can 
obtain 2x2%-inch angle iron formed 
in circles from 10 to 24 inches and 
drilled for lag screws and rivets. 

Ans.—Joseph T..Ryerson and 
Son, 2558 West 16th street, Chi- 
cago, Illinois. 

Milk and Cream Cans 


From T. E. Redman, Groveport, 
Ohio. 


Please advise name and address 
of manufacturers of cream and 
milk cans. 

Ans.—Barber - Goodhue Cream- 
ery “Supply Company, 300 West 
Austin Avenue, Chicago, Illinois, 
and Creamery Package Manufac- 
turing Company, 61 West Kinzie 
street, Chicago, Illinois. 

1% Inch Flexible Tubing 


From U. W. Christians, South Main 
street, Spencer, Iowa. 


Kindly advise me name of manu- 
facturer of 1%4-inch diameter flex- 
ible tubing, also 1%-inch U connec- 
tions. 

Ans. — Pennsylvania Flexible 
Metallic Tubing Company, 162 
North Clinton street, Chicago, IlIli- 
nois. 

“Titan” Warm Air Furnace 


From R. C. Williams, 304 Morgan 
building, Buffalo, New York. 


Please advise name and address 
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of the manufacturer of the “Titan” 
warm air furnace. 

Ans.—Standard Foundry and 
Manufacturing Company, DeKalb, 
Illinois. 


Anemometer for Measuring Pipe 


From Carr Supply Company, 414 
North Dearborn street, Chicago, IIli- 
nois. 


Kindly advise us who makes an 
anemometer for measuring pipe. 

Ans.—E. Vernon Hill Company, 
64 West Randolph street, Chicago, 
Illinois. 


Star Fire Pot 


From Coffey Sheet Metal Works, 
Wisconsin Rapids, Wisconsin. 


Kindly advise us who manufac- 
tures the Star Fire Pot for heating 
soldering irons. 

Ans.—Burgess Soldering Fur- 
nace Company, Columbus, Ohio. 
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Corrugated Galvanized Iron Roofing 
with Asbestos Coating 


From W.-A. Kuehl, 42 South But- 
rick street, Waukegan, Illinois. 


Please advise us who manufac- 
tures galvanized iron corrugated 
roofing with asbestos coating. 


Ans.—H. H. Robertson Com- 
pany, Pittsburgh, Pennsylvania. 


Pressure Cooker 


From John Bauer and Company, 
Plattsmouth, Nebraska. 


Please advise us where we can 
obtain a pressure container with 
the whole top to come off, less 
gauges. 

Ans.— White House Cooker 
Company, Fond du Lac, Wisconsin, 
and Duparquet, Huat and Meneuse 
Company, 312 West Ontario street, 
Chicago, Illinois. 


Wisconsin Sheet Metal Men to Convene 
at Milwaukee 


President W. C. Markle Among Promi- 
‘nent Speakers to Be President Feb. 1 and 2 


HE sheet metal conventions this 

year have started off with the 
Mississippi convention on January 
18 and that of the Master Sheet 
Metal Contractors’ Association of 
Wisconsin, which will be held at 
the Colonial Room, Hotel Republi- 
can, Milwaukee, Wisconsin, Feb- 
ruary 1 and 2, 1927. The program 
that will be followed at this conven- 
tion is as follows: 

Tuesday, February 1 

9:30 a. m.—Meeting of board of 
directors ; registration and distribu- 
tion of badges. 

10:30 a. m.—Business—Address 
of welcome, Mayor Daniel Hoan; 
response, Mr. Frank Reinick, presi- 
dent of the State Association ; report 
of credential committee; reports 
of officers (president, secretary, 
treasurer) ; report of auditing com- 
mittee ; roll call of officers and com- 
mittees ; committee re ports; un- 
finished business ; communications ; 
collection of dues; new business; 
proposal and election of new mem- 
bers. 

12:00 M—Recess. 

Tuesday, February 1 
2:00 p. m.—*“Business Outlook 


for 1927, and the Trade Develop- 
ment Committee,” by W. C. Markle, 
president, National Association 
Sheet Metal Contractors; election 
of officers; question box; “Start 
Something” hour. Adjournment 
5:00 p. m. sharp. 

The banquet will be held in the 
evening at 6:30 and Jack Miller will 
be the toastmaster. 

Wednesday, February 2 

9:00 a. m—Naming of conven- 
tion city; question box; “Start 
Something” hour; discussion on 
business outlook for 1927; “The 
Development of Forced Air Heat- 
ing,” by J. C. Miles, vice-president, 
Warm Air Furnace Fan Co., Cleve- 
land, Ohio. This convention termi- 
nates at 12 noon. 





Publicity Committee 
of National Warm Air 
to Meet at Columbus Feb. 4 

The publicity committee of the 
National Warm Air Heating and 
Ventilating Association will meet in 
Columbus, Ohio, on February 4, 
1927, to discuss further the plans 
for the Cleveland meeting of the 
association in April, according to 
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Arthur P. Lamneck, who passed 
through Chicago on his way to 
Minneapolis one day this week. 

Mr. Lamneck said that things 
were decidedly not in*the “status 
quo” on the Cleveland meeting. SAr- 
rangements are being made for one 
of the largest gatherings of warm 
air heating men that was ever 
brought together at’ one meeting,” 
said Mr. Lamneck. “We confident- 
ly expect to see 500 warm air fur- 
nace dealers, 300 ladies and 200 
warm air furnace salesmen at this 
meeting, in addition to the manu- 
facturers who will be present. The 
manufacturers are taking it upon 
themselves to get their own dealers 
and salesmen to the meeting. 


Mr. Lamneck also mentioned the 
preparations that the Ohio sheet 
metal contractors are making for 
their convention, which will be held 
at the Neil House, Columbus, Ohio, 
February 23, 24 and 25. 





T. R. Anderson Answers 
John F. Aingworth on 
Water Heater Connection 


Which of two ways of connecting 
a water heater is the correct way? 
asks John F. Aingworth in a recent 
issue of AMERICAN ARTISAN. 

T. R. Anderson, 504 East St. 
Vrain street, Colorado Springs, 
Colo., says that the connection 
shown in figure 2 of the dia- 
gram which accompanied the inquiry 
is the correct connection. The con- 
nection made in this manner will 
equalize the draft from both heaters, 
whereas the connection in figure 1 
of that diagram has only one right 
angle turn in its pipe, while the 
heater farthest away has three right 
angles to overcome in its draft. The 
heater nearest the drum would have 
the advantage of the heater farthest 
away by the ratio of 1 to 2 at least 
and possibly more. The draft travel 
in the heater outside is greater to 
some extent than in the heater near- 
est the drum or flue. 

In figure 2 the right angle turns 
are the same number to each heater 
and the right angle tee is placed 
equi-distant between the two heat- 
ers, so that neither one has the ad- 
vantage over the other in draft. 
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work altogether, and having some- 
bedy else do it for you. 

The advance of a division under 
fire in the late war had been halted 
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sensibility; warm, tender fellow- 
—Cariyle. 


humor te 
feeling with all ferms of existence.” 
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C. I. Merritt of the Forest City 
Foundry & Manufacturing Com- 
pany, Cleveland, Ohio, came into 
our office last Saturday morning. It 
was Mr. Merritt’s initial visit to our 
office and he was surely wound up 
with a bunch of hot stories. I en- 
joyed his visit very much indeed. 

x * * 

Mr. John P. Wagner, who is well 
known in the warm air heating in- 
dustry, came into our office one day 
this week. Mr. Wagner told of 
some of his experiences in Florida 
during the storm down in that sec- 
tion of the country last summer, 
which were quite thrilling, to say 
the least. Mr. Wagner is in the 
best of health and is now located in 
Philadelphia. 

a 

Ed. Merrick of Louisville met 
O. E. Hutchinson on the street in 
Louisville the other day. Says Ed. 
Merrick: “Well, O. E., how’s 
everything going in your neck of 
the woods ?” 

“Oh, not so good,” replied Mr. 
Hutchinson. “The doctor told me 
the other day that I had a swollen 
epiglotis, one enlarged tonsil and a 
tendency toward halitosis. Of 
course, there isn’t a word of truth 
in what he said, but nevertheless it 
is rather disconcerting.” 

“Yes,” replied Ed., “I’m not feel- 
ing so good myself. Too much iron 
in my blood, I guess.” 

“Ts that so?” returned O. E. “I 
suppose you eat a lot of pork, don’t 
you ?” 

“Yes,” said Mr. Merrick. 
what’s that got to do with it?” 

“That’s just it,” returned Mr. 
Hutchison, “it’s too much pig iron 


that’s troubling you.” 
Ones 


“But 


Simply Sound 
He was a long-winded individual. 
He always insisted on giving any- 
one and everyone his views at great 
length regardless of whether or. not 
he had been asked for them. In 
short, he was a bore. 


“Well, what do you think of my 
argument?” he asked R. H. Guen- 
ther, Accurate Sheet Metal Works, 
Chicago, after one particularly tir- 
ing tirade. 

“Sound—most certainly sound,” 
replied Mr. Guenther. 

“And what else?” asked the bore 
anxiously. 

“Nothing else—merely 
was the laconic answer. 

* * * 


sound,” 


Bringing Yourself Out 

Often the man who fails com- 
plains thusly: “The world is unfair. 
Its honors and riches go to him who 
impudently pushes himself forward, 
rather than to the one with real 
ability.” 

In these very words he has told 
the cause of his failures and has 
suggested, at the same time, the 
only remedy. 

For ability, unless it is haled 
forth, harnessed and put to work, 
must forever remain nothing more 
than mere prob-ability. 

Things which cannot be seen or 
felt by the people of the world 
have no reality, no existence. 

The light hidden beneath bushel 
casts 1) radiance, and in the sight 
of the world, is darkness. 

Gold is valueless until labor digs 
it up and puts it to useful purpose. 

The diamond is worthless so long 
as it is hidden in its native clay. 

Of what worth is the pearl lying 
on the ocean bed or enclosed within 
the mollusk’s shell ? 

And so it is with merit; if inac- 
tive, it has no place in the world’s 
work, 

Moral: Do a little pushing on 
your own account, for the world 
must know what you are and what 
you can do before it can avail itself 
of your abilities or wares. And the 
world is very apt to take you at 
your own rating. 

o SR 


There are two things better than 
working for yourself. Dodging 


and orders were given to dig in. 
Earth began to fly except at one 
point where, behind a_ natural 
mound, the top of a doughboy’s 
head was to be seen, while cigaret 
smoke curled lazily upward. 

“Dig in! Dig in!” yelled a lieu- 
tenant on a tour of inspection. 
“Hush,” replied Lee W. Gillespie, 
of the Ferdinand Dieckmann Com- 
pany, Cincinnati, Ohio, reproach- 
fully. “Don’t disturb my _ con- 
tractor.” 

Peering over the edge of the 
mound, the lieutenant saw a Ger- 
man soldier digging away as if his 
life depended on it—which it did— 
only a few inches from the end of 
L_ee’s rifle. 

oa 

Sploshkins wanted to sell his 
horse, so he prevailed on the local 
dealer to come and see the animal. 

“That’s a good horse, Mr. Tay- 
lor,” Sploshkins said to the dealer. 
“It cost me five hundred pounds, 
but you shall have it for fifty 
pounds.” 


The dealer gasped. 
“That’s rather a big reduction, 
Mr. Sploshkins, isn’t it?” he asked. 
“Well,” the vender admitted, “the 
fact is it bolted one day and killed 
my poor wife, and now I’ve got no 
further use for it.” 
* * x 


Roy C. Walker, manager of The 
Meyer Furnace Company, Peoria, 
Illinois, knows now what the “odor 
of gold is.” While going through a 
department store in Peoria recently, 
Roy stopped at a perfume counter. 
“I should like to get some good 
perfume,” he said to the clerk. 


Pointing to the bottle of perfume 
labelled $8 an ounce, the clerk asked 
Roy to sample it. 


“Now that’s pretty good,” re- 
turned Roy, after having taken a 
good whiff of the uncorked bottle. 
[ think I'll take a quarter’s worth 
of that.” 

“Why, sir!” the astonished clerk 
managed to say, “you’ve already 
had 35 cents worth.” 
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The Editor’s Page 





Association Work Becoming 


Ever More Important 


“i JMPETITION by industries manufacturing prod- 
ucts that are regarded as substitutes for the products 
of any other industry is vastly more dangerous to the 
original industry than internal competition. This is 
current opinion of thinkers and writers on the subject 
of competition. 

There is an abundance of material available to show 
that these opinions are well founded. Examine the 
history of any industry whose products have been forced 
to meet the competition of substitutes and you will find 
that sales of the original product fell off in proportion, 
or nearly so, to the amount of increase in sales that the 
substitute enjoyed. You will also find that the sales of 
the original product continued to fall off until its manu- 
facturers formed an association among themselves and 
subscribed to an appropriation for advertising designed 
to bring that product back into popular favor. 

Few industries there are that do not have substitutes 
to compete with. So far no one has been able to devise 
a substitute for gloves and so the glove manufacturers 
are particularly fortunate. Notable among the instances 
where the association has been able not only to bring 
back the use of an industry’s products into popular 
favor, but where that same association has vastly wid- 
ened the market for those products, are the California 
Fruit Growers’ Association and ,the Associated Florists. 

The great difficulty with the men in the sheet metal 
and warm air heating industries is that they have not 
grasped the full significance of their associations. They 
seem to feel that the association meetings and conven- 
tions are held for the sole purpose of giving them a 
chance to get out for an evening or a few days, as the 
case may be, and have a rousing good time, with little 
thought to other things. 

No one will deny that sociability is an important part 
of the gatherings. A far more important work, how- 
ever, is the protection of the industry which the asso- 
ciation makes possible through a uniting of power. The 
very government under which we live is founded upon 
the same principles. Therefore the individual members 
in any given industry, regardless of whether they are 
manufacturers, jobbers or dealers, should throw them- 
selves into the association work as they never have 
hefore. 

At the present time the association is their only salva- 
tion. The law prohibits the men in any given industry 
from associating themselves for the purpose of fixing 
prices, but it does not prohibit them from using their 
individual power collectively to widen their own mar- 
kets. 

There are hundreds of services which the association 
can render its members without violating the law in. the 


least. Look around you and see what associations in 
other industries have done in the way of widening mar- 
kets and then take heart in the work that your associa- 
tion is deing. Give it your wholehearted support. 





Local Conditions Determine 
Local Conditions 
ECRETARY MELLON does not agree entirely with 
the contention of S. W. Straus, president of the 
S. W. Straus Company, to the effect that the country is 
overbuilt as to apartment houses and office buildings. It 
was said at the Treasury that Mr. Mellon feels there 
may be some cities which have reached the saturation 
point in this class of construction, but there are others 
that have not. He thinks that taking the situation as a 
whole, the present may be considered a very fair time 
for building from the standpoint of cost. 

Local conditions, according to Mr. Mellon, determine 
the building problems of the different sections of: the 
country. He doubts if any one can tell what the situation 
is over the entire country. He does not think Pittsburgh, 
his home city, has overbuilt. Mr. Mellon recalls that the 
war brought on a general shortage of buildings. This 
continued even after the war, one reason, in the Secre- 
tary’s opinion, being the high surtax rates on income 
which discouraged investment in building mortgages pay- 
ing 5 per cent or 6 per cent. The question now, as he 
sees it, is whether or not this shortage has been entirely 
overcome. 

Although the government has now entered the building 
field with a five-year program, the Secretary does not 
think that federal construction activities will have any 
measurable bearing on the general situation. He points 
out that the most the government can actually expend on 
construction in any one year is only $35,000,000, which 
he considers unappreciable in the light of the total annual 
building expenditures of the country. At the present 
Mr. Mellon considers building conditions pretty stable as 
to costs. Labor costs are remaining at about the same 
level and costs of materials are changing but the change 
is being made slowly. 

According to the latest reports compiled by the Federal 
Reserve Board, awards of building contracts in thirty- 
seven states for the eleven months ended with November 
showed an increase of nearly 6 per cent over the same 
period in 1925. In round numbers awards for the period 
were placed at $5,800,000,000, exceeding the same period 
of 1925 by $337,000,000. 

In each of eleven Federal Reserve districts for which 
reports have been compiled awards during the eleven 
months ran above 1925 except in Boston, Cleveland and 
Atlantic. In New York the excess on account of the 
year to the end of November amounted to $170,000,000 
and $102,000,000 for the Chicago district. 
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Green Bay. Reversing System Lacks 
Sufficient Cold Air 


System Not Balanced Sufficiently to 
Allow All Ducts to Function Efficiently 


HE Green Bay -Hardware 

Company cold air pipe re- 
versing furnace is caused by a lack 
of sufficient cold air, improper lo- 
cation of cold air ducts on furnace 
casing, cold airs not balanced is the 
opinion of Mr. Ira D. Howard, 521 
East Jefferson Boulevard, South 
Bend, Indiana. 

Mr. Howard said: “I am send- 
ing in a sketch taken from one by 
the Green Bay Hardware Company 
of Green Bay, Wisconsin, . which 
appeared in the January 15th issue 
of AMERICAN ARTISAN on page 
114: If they will install this job 
as I have it sketched, their trouble 
will be over. I am sure they will 
never have reverse conditions nor 
any heat in the basement. 


“Their trouble is simple and I 
will give my reason as I see it: 
No. 1—Cold air insufficient. (should 
be greater than warm air.) No. 2— 
All cold air is on one side of fur- 
nace. No. 3—Faces are in the 
wrong place. No. 4—One long and 
one short. (Not balanced.) We 
find that some people think you 
must put your cold air faces at the 
coldest place, but this is not a fact. 
You will find that the shortest way 
is always the quickest way. Cold 
air always goes to the inside wall 
and if there is an opening there, 
down it goes and up it comes. Just 
horse sense. The quickest way to 
get to work is to live next door. 

“You will find that air will 
change two or three times quicker 
with your cold air faces just as 
close to thé furnace as possible. 
There will be no draft and no heat 
in the basement, because the air 
travel is short and fast, never clog- 
ging in the furnace. 

“When you have your faces on 
the outside wall, you open the door, 
air passes over the floor then back 
to the face and back again through 
the duct, making three trips before 


it gets back down to the furnace. 

“On the Green Bay job they 
should close up the three ducts they 
now have and put one face in the 
living-room and one face in the 
dining-room. Just back of the fur- 
nace build a ten-inch drop box and 
connect one twenty-four-inch cold 
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air pipe to a 36 in. by 48 in. flat 
shoe eleven inches deep. Change 
the warm air pipe to kitchen to a 
10-inch. This will take warm air 
from furnace and make the circula- 
tion better. I have used this meth- 
od for twenty-six years and it sure 
works.” 
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How Mr. Howard Would Rearrange Green Bay Job. 
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Location of Cold Air Returns One Cause 
of Trouble in Green Bay Job 


Kitchen and Bath Room Have No 
Provision for Return Air to Furnace 


J. VIERCK of W. J. Vierck 
¢ & Son, East State at North 
First street, Rockford, Illinois, finds 
an error in the installation of the 
Green Bay Hardware job in the 
placing of the two main cold air re- 
turns on one side of the furnace. 
Mr. Vierck goes on to say: 

During my thirty-five years of 
experience in the warm air heating 
business I have come in contact with 
many puzzling problems. I was 
somewhat amused with the diagram 
shown on page 114 of the January 
15th issue of AMERICAN ARTISAN 
depicting the trouble that the Green 
Bay Hardware Co. is having. 

“That installation shows only one 
12-inch pipe running to the front 
part of the house. This pipe is con- 
nected to a double register, which 
equals a little more than two 8-inch 
pipes. Let me ask the installer of 
this job if he would expect to heat 
these two rooms with an 8-inch pipe 
in each? 

“T also want to call his attention 
to the double register, which I have 
found in many cases to be a com- 
plete failure. A cold wind from the 
north will draw cold air down one 
side, while the other side may de- 
liver all the hot air. I notice that 
the installer has employed this sys- 
tem in heating the entire first floor, 
except the bath room. I am of the 
opinion that this is a failure because 
it is too far from the furnace, which 
also draws cold air back to the fur- 
nace. 

“In the kitchen there is a similar 
arrangement, without a cold air out- 
let. This drawing of cold air into 
the top of the furnace keeps the 
upper half of the furnace cold 
enough to cause the system to re- 
verse, and I presume that the cellar 
is the warmest place in the house. 

“T believe that another error has 
been made in putting the two main 
cold airs into one side of the fur- 


nace. Should this system work at 
all right, only one-half of the fur- 
nace would be in use and that prac- 
tice would soon crack the castings. 


“The installation of the added 
cold air return is wrong, because in 
this pipe the cold air must pass near 
the warm air in order to get down 
the flue at all. Then, too, the cold 
air return from the front of the 





Mr. Vierck recommends that 
the cold air returns in the 
Green Bay job be changed so 
that one is taken from opposite 
sides of the house and returned 
to the furnace in such a way 
that they do not come close to 
the warm air ducts. He says 
that the practice of using a 
double wall register is not con- 
sistent with good judgment, as 
it gives strong winds an added 
opportunity to influence the 
system. He also finds the bath 
room and kitchen have no pro- 
vision for the return air. The 
12-inch cold air that was added 
does no good, because it passes 
too near to the warm air pipes. 











house is longer than it should be. I 
would suggest that you take one cold 
air from each side. Perhaps the best 
place would be near the side window 
towards the middle of the house. A 
similar cold air should be taken from 
the other side of the house in the 
bedroom, bringing them both to- 
gether to the furnace. If this could 
be put in on the opposite side of the 
heater it would be a big improve- 
ment. 

“T hope I have been of some as- 
sistance to the Green Bay Hardware 
Company in correcting this job and 
shall enjoy seeing some further 
comment on it.” 


Blair A. Quick Becomes 
Special Thatcher Representative 
in Western Territory 


Blair A. Quick, until the first of 
the new year with the Quick Fur- 
nace & Supply Company, Des 
Moines, is now with the Thatcher 
Company as special representative 
in the territory west of the Mis- 
sissippi river. 





Blair A. Quick 


Mr. Quick is a past president of 
the Western Warm Air Furnace & 
Supply Company and has a host of 
friends both in and outside of the 
warm air heating industry in the 
western territory. The work he has 
done both in official and unofficial 
capacities for the uplift of the 
warm air heating industry will be 
added te as time goes on. He will 
be at the Iowa convention. 





Paul F. Brandstedt Moves to 
New and Larger Quarters 

Paul F. Brandstedt, sheet metal 
contractor of Washington, D. C., 
has announced that he has moved 
his office and shop into a new and 
larger establishment located at 
1004-06 Wisconsin Avenue, Wash- 
ington, D. C. He has also adopted 
the slogan, “Better and Bigger.” 
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Installers Can Get Stories About 
Warm Air Heating Into Local Papers 


Most Local Papers Have Building Sections 
Which Are the Installer’s Opportunity 


HE warm air furnace installer 

has been admonished many 
times to pay visits to the editorial 
offices of his local newspapers, with 
the object of getting stories about 
the warm air heating. system ac- 
cepted for publication by the ed- 
itors. It goes without saying that 
the editors of these local papers are 
generally glad to get information of 
interest to their readers, and the 
warm air heating system and its 
story certainly have a wide range 
of interest. 

Many installers have already co- 
operated with their local 
papers and have been successful in 
getting information about the warm 
air heating system into the editorial 
columns of these papers. 


news- 


There are others, however, who 
would like to approach editors of 
their local newspapers, but hesitate 
because they feel they are unable 
to present a story that would be ac- 
cepted. In order to help these men 
in their mission, the National Warm 
Air Heating and Ventilating Asso- 
ciation has prepared stories about 
the warm air heating system for this 
express purpose. Two of these 
stories are quoted below and others 
can be secured by writing either to 
AMERICAN ‘ARTISAN or to Mr. L. 
Wayne Arny, Director of Public 
Relations, National Warm Air 
Heating and Ventilating Associa- 
tion, 174 East Long street, Colum- 
bus, Ohio. 


“The good housekeeper never has 
dust and dirt in her home from the 
furnace, according to a prominent 
local furnace dealer. In spite of an 
idea on the part of many home own- 
ers that dust and dirt come up from 
the furnace, this is not the case, if 
the furnace is properly installed. 

“According to this authority, dust 
streaks on the walls over registers 
come from dust in the air that has 
collected in the boxes and that leaks 
out around the joints where the 


register boxes fit into the walls—not 
through the register itself, or from 
the furnace. 

“As a sure retnedy for this 
trouble, it was suggested that the 
register face be removed and the 
register box be cleaned either by in- 
serting a vacuum cleaner or wiping 
with a damp cloth. After the register 
has been replaced the joints around 
its four edges should be tightly 
closed with plaster of paris. That 
will end the trouble until next year 
when the same operation should be 
repeated. 


“One local furnace dealer stated 
that in the research residence at Ur- 
bana, Illinois, a house that was 
erected by the National Warm Air 
Heating and Ventilating Associa- 
tion as a home heating laboratory 
for the engineers at the University 
there, light toned decorations and 
white woodwork have been sub- 
jected to two winters’ exposure to 
heat and are now as clean as when 
they were put into the house. This, 
he states, is because great care was 
taken to seal all of the register faces 
so that no dust could leak around 
their edges. Every fall the regis- 
ter faces are removed, cleaned and 
then replaced after which the cracks 
are again sealed. This is a simple 
operation that requires but a short 
time and no skill or experience. All 
that is necessary is to have the joints 
tight.” 


“How to put comfort in your 
home has been made the subject of 
exhaustive research at the Univer- 
sity of Illinois. For the past eight 
years, according to local furnace ex- 
perts, Professor A. C. Willard, 
head of the department of mechan- 
ical engineering at the Illinois insti- 
tution, and a staff of heating engi- 
neers have used the university 
laboratories and also a_ research 
residence erected at Urbana for the 
purpose of determining how best to 
heat a home, keeping in mind the 
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factors of comfort, health and econ- 
omy. 

“Last winter, when the weather 
outside was below zero in Urbana, 
this research residence was heated 
so perfectly that there was a tem- 
perature variation in the rooms of 
not more than two degrees, it was 
stated. Furthermore, this was ac- 
complished with no more consump- 
tion of fuel than is commonly used 
in homes of the same size in which 
there is seldom real comfort. 


“According to bulletins recently 
issued by the university describing 
these tests, the secret lies not in any 
particular make of furnace, but in 
proper installation. If the warm air 
pipes are figured according to a well 
known engineering formula now 
used by better furnace installers, 
there need be no more home heating 
troubles. This formula is a simple 
table, devised by a group of heating 
engineers of which Professor J. D. 
Hoffman of Purdue University was 
chairman, by which any dealer can 
measure the space to be heated, com- 
pute the heat losses: in relation to 
glass and outside wall area and ar- 
rive at pipe sizes that will produce 
the same remarkable result as was 
demonstrated in the Urbana experi- 
mental house. The formula is 
known as the Standard Code of 
Warm Air Intsallation and is now 
being used by local furnace deal- 


” 


ers. 


Independent Register & Mfg. Co. 
Establishes New York State 
Branch at Rochester, N. Y. 

The Independent Register & 
Manufacturing Company, 3747 East 
93rd street, Cleveland, Ohio, has 
established a New York state 
branch at 150 Colvin street, Roches- 
ter, New York. The personnel of 
this branch office includes George 
E. Barker, Merritt C. Cole, V. Gil- 
vert Benedict, and John J. Culligan. 

The establishment of this branch, 
the manufacturers say, will greatly 
assist them in taking care of the 
needs of their customers in New 
York state and adjacent territory. 
Complete details concerning the 
establishment of this branch will be 
mailed out in a short time. 
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Indiana Retail Hardware Men Learn 
Much About Merchandising 


Twenty-Eighth Annual Convention 
at Indianapolis a. Big Success 


HE opening session of the In- 
diana Retail Hardware Asso- 
ciation convention in the Claypool 
Hotel, Indianapolis, Tuesday, 
January 25, gave those who at- 
tended—and they were many—an 
excellent opportunity to gain a 
thorough analysis of themselves and 
the industry of which they are a 
part—the retail hardware industry. 
After the preliminaries such as 


president’s report, secretary and 


and state hardware associations. 
3—The seriousness of the hardware 
man’s problems among which are: 

“(A) Credits. The 
dealer will find it to his advantage 
to co-operate with his local Cham- 
ber of Commerce and his own trade 
forming a Credit 
Bureau to meet and combat the evils 
of unlimited credit extension to the 
consumer. 


(B) Installment Buying. 


associations in 


This 





G. F. Sheeley, Secretary 


treasurer's reports and the com- 
munity singing had been disposed 
of, Charles M. Thompson, dean of 
the College of Commerce and Busi- 
ness Administration at the Univer- 
sity of Illinois, spoke. 

“Three points struck me forc- 
ibly,” said Mr. Thompson, “after I 
had studied the hardware man’s 
problems, and these are: 1—The 
high average of intelligence of the 
retail hardware man. 2—The 
strength and power of the national 


is another evil the dealer must face. 
It is nothing more or less than cash 
buying with deferred 
The danger is in building a machine 
so large that when all is installment 
buying the result will be disastrous. 

“(C) New Methods of Market 
Distribution. Mail order houses, 
chain stores. The system which 
serves best is the one which will 
prevail. The thing for the dealer to 
do is to study the methods of the 
mail order and chain store; choose 


payments. 


hardware 


the best and discard the others. 
Above all, remember that the hard- 
ware retailer has the advantage. He 
holds the strategic position because 
he renders his customers personal 
We all like to buy from 
the man who we know to be willing 


Service. 


to stand back of his goods and who 
is willing to give us service. 

“(D) Constant Change in Style, 
Habits and Tastes of the Buying 
World. Study conditions and keep 
yourselves posted on what is go- 
ing on. 

“(E) Agricultural Questions. 
When farmers purchasing power is 
low, it naturally affects all phases 
of business. What is needed here 
is an equalization of the distribu- 
tion of the national income. 


“(F) Place of the Retailer in 
Modern Business. The retailer is a 
modest man, with a dislike for fight- 
ing back. Retailing is one of the 
most important functions in produc- 
tion. Do not apologize for taking a 
legitimate profit. If you were not 
rendering service, goods would pass 
through other channels than yours 
to the customers. 

“The retailer has nothing to be 
ashamed of. He performs a great 
function in the economic line. He 
should be proud of his business and 
proud of his organization. When he 
realizes this many of his troubles 
will disappear. By close co-opera- 
tion and the placing of his prob- 
lems.in the hands of men capable of 
handling them he will rebuild con- 
fidence in his industry.” 

Wednesday’s Session 

Wholesale houses who 
incompetent retail dealers, forcing 
competent dealers and the general 
public to pay an increased price for 
goods, were assailed by Price Bon- 
durant, of Great Bend, Kansas, 
Wednesday in the second day’s ses- 


‘carry” 


sion of the twenty-eighth annual 
convention of the Indiana Retail 
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Hardware Association. The con- 
vention is being held at the Claypool 
hotel. 

“Artificial conditions created by 
unprofitable service to the incom- 
petent have kept three or four half- 
stocked struggling hardware stores 
in towns that could properly sup- 
port but one,” Mr. Bondurant said. 

Competition Will Raise Standard 

“The press of competition is like- 
ly, after all, to prove the salvation 
of the independent dealer, because 
the misfit can not meet changing 
conditions and will be forced out, 
making room for keen-minded, 
well - posted and _ hard - working 
men.” 

Elimination of the traveling 
salesman through direct buying 
from wholesale houses by catalogue 
or co-operative associations of non- 
competing retailers was advocated 
by Mr. Bondurant. He also ex- 


pressed himself in favor of advance 
buying of seasonal stock and buy- 
ing in sufficient quantities to obtain 
a good discount. 


Less attention to quality and buy- 
ing in quantities to obtain additional 
discounts was opposed by E. E. 
Landis, of Flora, Indiana, in a talk 
before the convention. Buying for 
a quick turnover was advocated by 
E. George Berkmeyer, of Indian- 
apolis, while Jesse McKinney, of 
Dunkirk, discussed selling methods. 

Ralph W. Carney, of the Cole- 
man Lamp Company, of Wichita, 
Kansas, brought the day’s session to 
a close with an address on “Weld- 
ing the Weakest Link.” 

“A product is not sold until it is 
in the hands of the ultimate con- 
sumer,” said he. “The attitude of 
the average clerk is a desire to get 
away from what he is doing. He 
feels his position offers little re- 
sponsibility and little opportunity. 
He employs too little imagination to 
promote sales; fails to employ the 
most potent sales force which is the 
power of suggestion. 

“Manufacturers and distributors 
are spending huge sums of money 
in advertising and sales promotion 
to create the desire to purchase, but 
the actual sales are made by the re- 
tail clerk. 
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“There are thousands of half 
made sales resulting from this ad- 
vertising which, however, fail to 
come through because the final 
salesman—the hardware clerk— 
cannot put them across. Poor re- 
tail salesmanship is the most expen- 
sive thing on earth. 

“The average dealer will spend 
time, money, worry and effort on 
every branch of his business and yet 
let slip by the most important part 
of his business—sales. 

“A real sale is made,” said Mr. 
Carney, “when a customer goes out 
of your store with more goods of 
better quality than he had intended 
to purchase upon entering. We 
must learn that merchandising is a 
science. We must study merchan- 
dising from the scientific angle. We 
must study our men and put them 
in places where they are best fitted 
and can do their best work—If we 
want to sell our salespeople on our 
merchandise we must see that our 
men are qualified to accept our 
teaching. 

“Pick out some of the things in 
your stock that are easy to keep 
track of, such as washers, cabinet 
heaters and sweepers. Set up a 
standard and establish a quota. Put 
selling on the basis of personal 
gain. Offer a reward for services 
rendered. Most of all, make it 
worth while in dollars and cents. 
Nothing makes a better salesman 
than a little self interest plus educa- 
tion. 


“Read the mail order houses’ de- 
scription of their merchandise as 
compared to the sales talk of the 
clerk when he hands the product 
over the counter and names the 
price. Cut out the question, ‘any- 
thing else today?’ Suggest specific 
items; don’t put the burden of 
thinking on your customer. One 
suggestion always leads to another. 

“Read and study the literature 
sent out by the manufacturers and 
distributors and make your sales 
people do the same. After all, good 
salesmanship is nothing more than 
‘Hard work plus desire to serve, 
plus a common sense knowledge of 
the workings of the human mind, 
mixed with-a few fundamental 
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principles of psychology.’ Know 
and insist upon your sales force 
knowing all about the merchandise 
you are selling. 

“Learn first about the raw ma- 
terial of which the merchandise is 
constructed, why these particular 
materials are specially adapted for 
these products; second, the proc- 
ess of manufacture and why it is 
better than that of the competitive 
line; third, features of construc- 
tion that add to the beauty, dur- 
ability and desirability of the prod- 
uct; fourth, the pattern and de- 
sign; fifth, specific instances of 
satisfaction on the part of a pre- 
vious purchaser; sixth, the manu- 
facturer back of the product, his 
character and reputation for de- 
pendability ; seventh, some interest- 
ing facts connected with the manu- 
facture of the product; points that 
will increase the purchaser pride of 
possession. 

“Don’t treat your clerks like 
porters. Make them realize that 
they are real factors on which the 
success of your business depends. 
Make them see that their best op- 
portunity is in your store.” 


T. A. Nichols to Open 
New Hardware Store 
April 1 


Thomas A. Nichols, veteran 
hardware dealer of Burlington, 
Iowa, will return to that business 
on April Ist, he announced follow- 
ing his retirement from the firm of 
Nichols-Minier Company a month 
ago. Mr. Nichols has purchased the 
building at.113 Jefferson street, for- 
merly occupied by the Grover Mar- 
ten company, and after some im- 
provements on the building, he will 
open his firm. 

Mr. Nichols had formerly 
planned to retire from the hardware 
business but found himself so 
wedded to that business that he de- 
cided to enter it again. In com- 
pleting the deal for the building, 
Mr. Nichols took over the stock of 
the Grover Morten company, and 
at a recent sale he bought the stock 
of the Burlington Barber Supply 
Company. Before entering the hard- 
ware business again he will dispose 
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of both these stocks under the name 
of the “Nichols Sales Company.” 
Has Ordered Stock 
When asked concerning his plans, 
Mr. Nichols stated that he had al- 
ready placed orders for stock for 
his new store, to be delivered about 
April 1. He has also been in the 
real estate business and brokerage 
business in a quiet way for a num- 
ber of years, and he said that he 
would continue these in connection 
with the hardware business. 
A veteran in the hardware busi- 
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ness here, Mr. Nichols came to the 
city one morning in 1901 over the 
bottom roads from Stronghurst, 
Ill., and established a store here. 
His first store was at 318 Jefferson 
street where he succeeded Frank 
Kuepper. In 1903 the Nichols- 
Rankin company was organized and 
in 1905 Mr. Nichols sold the hard- 
ware business and kept the tin and 
furnace department of the store. A 
short time later he purchased the 
hardware business of J. M. Scott & 
Company at Sixth and Jefferson 


Warm Air Furnace and Stove 
Exhibits Create Sensation 


Dealers on Buying Rampage 
During Indiana Hardware Show 


HE exhibits at the Indiana 

hardware convention were far 
more extensive than at any other 
past hardware show that has been 
staged in that state. 

Indiana and the surrounding 
territory is a good field for cistern 
filters. L. W. French, of the U. S. 
Cistern Filter Manufacturing Com- 
pany, Bloomington, Illinois, realizes 
this and had quite an attractive dis- 
play for the attention of the hard- 
ware and sheet metal men. 

Many of our old friends were 
“keeping house” for the Globe 
Stove and Range Company, Koko- 
mo, Indiana, who showed their 
complete line, including warm air 
furnaces, the Glo-Boy stoves, 
ranges, and their youngest child, a 
gasoline pressure stove with an 
automatic lighter. I had to shake 
hands with all of these boys—Wil- 
liam A. Cooper, manager of the 
furnace department; Mark Brown, 
general manager; William Toomey, 
sales manager; George Beale, 
Harry McKee, Al Murray, F. 
Couch, Harry Beaman. 

Harry and Charlie—Neal and 
Hall—should hire an entire hall for 
their Victor boiler plate furnace dis- 
play, as everybody—dealers, sales- 
men, manufacturers—know these 
good-natured boys and must say 
“hello.” They are always together, 
like our friends, Herb and Jules, 
but in this instance it is easy to tell 


them apart, as Harry is tall and 
slender, while Charlie is not so tall 
and not so slender. 

R. S. “Tommy” Thompson and 
his complete line of furnaces, tank 
heaters, clean out doors, coal chutes, 
etc., always attract the friends of 
the Mt. Vernon Furnace and Man- 
ufacturing Company. While I was 
visiting this display, in walked a 
prosperous looking Vernois dealer 
from Illinois and I wandered on. 

E. H. Skinner and L. W. Sharpe 
were present again with the Fox 
Furnace Company’s cabinet heaters 
and warm air furnaces. 

Schill Brothers Company, Crest- 
line, Ohio, displayed their furnaces 
and “Cozy” stoves. I had quite a 
pleasant time listening to their Mr. 
H. L. Hoffman, general sales man- 
ager, “reminisce” while Sales Rep- 
resentative J. R. Dickinson and 
Mrs. Dickinson greeted other call- 
ers. 

J. C. Henley, of Tanner & Com- 
pany, sheet metal jobbers is a loyal 
Hoosier, as he has been among the 
exhibitors every year since the first 
Indiana Retail Hardware Conven- 
tion. 

I met Harry Jones of the Mil- 
waukee Corrugating Company at 
the display. He had stopped in to 
see what was doing. Harry is quite 
enthusiastic about his company and, 
like all Milcor men, he is proud to 
be associated with that firm. 
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Creston W. Barnes, Excelsior 
Steel Furnace Company’s only 
bachelor, I believe, enjoys conven- 
tions, he says, as it gives one an op- 
portunity of learning just how 
many friends one has. Excelsior 
furnaces and fittings were quite an 
attraction to visiting dealers. 
The boys appeared to be very busy 
taking orders. 


L. J. Mueller Furnace Com- 
pany’s display of furnaces, air 
moisteners, cabinet heaters, fans, 
registers and fittings was one of 
the most inviting displays. W. H. 
Zuehlke and W. R. Boyle used the 
company’s window cards and dis- 
play signs to good advantage, caus- 
ing much comment from the 
visitors. 

You may learn many things at a 
convention. How many of H. O. 
McElwain’s friends know that this 
popular Torrid Zone sales repre- 
sentative was, for a number of 
years, in the jewelry business at At- 
lantic, Iowa? When I parked my 
coat and hat in the Lennox Furnace 
Company’s booth Tuesday, McEI- 
wain and his “partner,” E. G. Spil- 
man, were quite elated, as they had 
just received word that Doc Hynds 
and Mr. Wasson were on the way 
to join them. Mrs. McElwain re- 
fused to come, as she thought our 
Sidney Arnold might be present 
and she says Sidney always tells 
everything he knows—sometimes 
even more than he knows. 

Bill Laffin—his real name is Wil- 
liam P. to distinguish him from his 
young son, William G., but every- 
body calls him Bill—as was to be 
expected, came in Wednesday to 
help E. W. Dougherty, his sales- 
man, answer the many questions 
asked. by interested dealers. Order 
blanks and pencils were busy. So 
apparently the boys booked some 
good business on Tee and Bee 
(Tuttle & Bailey) registers. 

J. R. Strahlendorf has the happy 
faculty of doing half a dozen things 
at one time and doing each thing 
efficiently. He was quite proud of 
their Peerless steel furnace. This he 
had all dressed up in a shiny ther- 
mos casing, which made a very 
presentable figure. 
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Missouri Retail Hardware Holds Successful 
Meeting 


Many Exhibitors Present With New 
Products and Revamped Old Ones 


ETAIL hardware merchants 

must give up golf and apply 
themselves to a study of their busi- 
ness if they do not wish to be 
forced out of business by the chain 
store and the mail order house, 
Hobart R. Beatty, president of the 
National Retail Hardware Associa- 
tion, told the Missouri hardware 
men meeting in their twenty-ninth 
annual convention at the Statler 
hotel, St. Louis, January 24, 25 and 
26. 

About 300 men attended the con- 
vention. 

“How many hardware dealers 
know hardware?” asked Beatty. 
“How many could give selling 
points on a stove today? Hardly 
any, and yet ten years ago we all 
could. We have grown too darn 
lazy in our business and allowed 
the department stores to take away 
a great deal of our trade—washing 
machines, vacuum cleaners, stoves 
and other necessities. 

Golf Interest Increasing 

“Five years ago the hardware 
man probably didn’t know what a 
golf course looked like. Now as 
soon as the warm weather blows 
around many of us are swinging 
mashies and niblicks or are hus- 
tling off to the baseball game, horse 
races or fishing. We let the em- 
ployes alone and they naturally 
grow careless. We used to get down 
at 6 or 7 o'clock in the morning; 
now we stroll in about 8 or 9 
o'clock.” 

He asserted the hardware stores 
have nothing to fear from the chain 
stores if they pay attention to busi- 
ness and sell service in addition to 
material. He pointed out that the 
sole appeal of the chain store is 
through low prices; on the other 
hand,.the retail hardware man sells 
with an eye to value and service, he 
said. 

“Why not establish a ‘quality’ ap- 


peal, to be used generally by the 
hardware retailers?” Beatty urged 
“hammering home the idea that the 
hardware men are selling quality 
and service, as well as a knife or 
screwdriver or other tool. It is a 
part of the retailer’s business to 
educate his customer not to buy the 
cheap article simply because it is 
cheap, but to get greater value by 
purchasing a better grade com- 
modity. 
Better Locations 

“We must raise the caliber of our 

men to cope with the high type men 


- 


F. X. Becherer, Secretary 


employed by the syndicate operating 
the chain stores. We must get bet- 
ter store locations. The chain stores, 
if they pay $10,000 for a year’s 
lease on a store, pay $7,500 of this 
for the window. We must have 
more effective merchandise control ; 
that is, never be without any article 
a customer wants, if it is in the 
hardware line. We must have com- 
plete accounting, advertising that 
appeals, diversified lines of mer- 
chandise and must avoid wasteful 
buying.” 

The waste from too frequent buy- 
ing from jobbers or wholesale men 
was pointed out by Beatty. He 
stated the national organization has 
proved that every time a wholesaler 
makes up an order it costs between 
$2.40 and $3.50 purely to put it up 


and deliver it. If the orders were 
made in large quantities and with 
less frequency, if the salesmen do 
not call so often, the result will be a 
forced lowering in prices listed by 
the jobbers and wholesalers, he 
maintained. 
Discussion Follows 

The subject of Beatty’s talk was 
“Diligence in Business.’’ His speech 
was followed by brief discussions 
carried on by members of the Mis- 
souri organization. The president 
of the state association, C. C. Carter 
of Carthage, Mo., presided. During 
the morning session Harry W. 
Riehl, manager of the Better Busi- 
ness Bureau, St. Louis, spoke on 
the “Cost of Keeping Customers.” 

Brief addresses of welcome were 
made to the association by R. W. 
Shapleigh of Shapleigh Bros. Hard- 
ware Company, H. W. Geller of 
Geller, Ward & Hasner Hardware 
Company and John S. Payne of the 
Winchester - Simmons Hardware 
Company. 

During the opening session of the 
second day an address on “Com- 
petition, Present and Future,” by 
Herbert Giessing of Schaub Hard- 
ware & Iron Company, East St. 
Louis, Illinois, was heard. This ad- 
dress was followed by five-minute 
talks by three members. 


Tuesday afternoon was spent en- 
tirely with the exhibitors. 

The “Future of Retailing” was 
discussed early Wednesday morning 
by Edgar Gengenback, sales man- 
ager of Scruggs, Vandervoort & 
Barney Dry Goods Company. 

“Welding the Weakest Link,” 
was the subject of an address by 
E. B. Heller, president of the Retail 
Credit Men’s Association. 

This subject was very ably han- 
dled and caused a great deal of 
comment from visitors in the hotel 
after the meeting. It was full of 
meat. 
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E. R. Lovegren Goes with 
Southern Stove Works, 
Evansville, Ind. 

Mr. E. R. Lovegren has accepted 
a position, assistant sales manager, 
with the Southern Stove Works, 
Evansville, Indiana. 

Mr. Lovegren is not unknown to 
the warm air heating trade in this 
territory. For many years he was 
with the Northwestern Stove Re- 
pair Company, later taking up his 
work with the Quaker Manufactur- 
ing Company. 

The Southern Stove Works are 
manufacturers of Leader stoves 
and ranges. Mr. Lovgren is one of 
that group of salesmen who have 
the interest of the industry at heart 
and will give a good account of him- 
self while in it. Every wish for 
success attends him in his new role. 











Wisconsin Sheet Metal Contractors’ 
Association convention, Colonial 
Room, Republican Hotel, Milwaukee, 
Wisconsin, February 1 and 2, 1927. 
Art R. Podolske, 22 Center Street, 
Milwaukee, Secretary. 

Kentucky Hardware and Implement 
Association convention and exhibition 
efferson County Armory, Louisville, 

entucky, February 1 to 4, 1927. J. M. 
Stone, 200 Republic Building, Louisville, 
Kentucky, secretary and treasurer. 

Wisconsin Retail Hardware Associa- 
tion Convention and Exhibition, head- 
quarters, Auditorium, Milwaukee, Feb- 
ruary 1, 2, 3, 4, 1927. George W. 
Kornely, 1476 Green Bay Avenue, Mil- 
waukee, Exhibit Manager. P. J. Jacobs, 
Secretary-Treasurer, Stevens Point. 

Nebraska Retail Hardware Conven- 
tion and Exposition, February 1, 2, 3, 4, 
1927. Headquarters, Cornhusker Hotel, 
Lincoln. George H. Dietz, Secretary- 
Treasurer, 414-419 Little Building, Lin- 
coln. 

Iowa Retail Hardware Association 
Convention, headquarters, Hotel Savery, 
Des Moines. Exhibition at Des Moines 
Coliseum, February 8, 9, 10, 11, 1927. 
A. R. Sale, Secretary, Mason City. 

Michigan Retail Hardware Conven- 
tion and Exhibition, Grand Rapids, 
Michigan, February 8, 9, 10, 11, 1927. 
Arthur J. Scott, Secretary, Marine City, 
Michigan. K. S. Judson, 248 Morris 
Avenue, Grand Rapids, Michigan, Ex- 
hibit Manager. 

New York State Retail Hardware As- 
sociation, Inc. Convention headquarters, 
Eyck Hotel, Albany. Exhibition at 
State Armory, February 8, 9, 10, 11, 1927. 
John B. Foley, Secretary, City Bank 
Building, Syracuse. 

North Dakota Retail Hardware Asso- 
ciation Convention and Exhibition, Grand 
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Forks, February 8, 9, 10, 1927. C. N. 
Barnes, Secretary, Grand Forks. 

Connecticut Hardware Association 
Convention, New Haven, February, 
1927. Henry S. Hitchcock, Secretary, 
Woodbury. 

Minnesota Retail Hardware Associa- 
tion Convention and Exposition, St. Paul, 
February 15 to 18, 1927. Manager and 
Treasurer, Charles H. Casey, Nicollet at 
24th Street, Minneapolis, Minnesota. 

Pennsylvania and Atlantic Seaboard 
Hardware Association, Philadelphia Com- 
mercial Museum, February 15, 16, 17 
and 18, 1927. Sharon E. Jones, Secre- 
tary-Treasurer, Wesley Building, Phila- 
delphia, Pennsylvania. 

Ohio Hardware Association Conven- 
tion and Exhibition, Columbus, February 
15, 16, 17, 18, 1927. James B. Carson, 
Secretary, 411 Mutual Home Bldg., 
Dayton. 

Illinois Retail Hardware Association 
convention and exhibit, Hotel Sherman, 
Chicago, February 15, 16, 17, 1927. Leon 
D. Nish, 14 North Spring Street, Elgin, 
Illinois, Secretary. 

California Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, Sacramento Memorial Audi- 
torium, February 15, 16, 17, 18, 1927. 
Hotel headquarters, The Senator. Le 
Roy Smith, Secretary, 112 Market Street, 
San Francisco. 

Carolinas - Virginia Association of 
Sheet Metal Contractors, Durham, 
North Carolina, February 22 and 23. 
Secretary, George I. Ray, Charlotte, 
North Carolina, 

South Dakota Retail Hardware Asso- 
ciation Convention, headquarters, Coli- 
seum, Sioux Falls, February 22, 23, 24, 
1927. Chas. H. Casey, Manager- Treas- 
urer, Nicollet Avenue and 34th Street, 
Minneapolis. 

New England Hardware Dealers’ Con- 
vention and Exhibition, | Mechanics’ 
Building, Boston, Massachusetts, Febru- 
ary 22, 23 and 24, 1927. a A. Fiel, 
Secretary, 80 Federal Street, Boston. 

Ohio Sheet Metal Contractors’ Con- 
vention, Columbus, Ohio, February 23, 
24 and 25, 1927. W. C. Abbott, New 
Southern Hotel, Columbus, Ohio, Secre- 
tary. 

Michigan Sheet Metal and Roofi 
Contractors’ Association, Pantlind Hotel, 
Grand Rapids, March 1, 2 and 3, 1927. 
Frank E. Ederle, Secretary, 1121 Frank- 
lin street, S. E., Grand Rapids. 

Indiana Sheet Metal Cont-actors’ Con- 
vention, Hotel #Severin, Indianapolis, 
March 8, 9 and 10, 1927. L. W. Beach, 
Richmond, Indiana, secretary. 

Indiana Fur-mets annual convention, 
Hotel Severin, Indianapolis, March 8, 9 
and 10. Harry R. Jones, 308 Kenmore 
road, Indianapolis, Secretary. 

Indiana Heating and Ventilating Asso- 
ciation Convention, Hotel Severin, In- 
dianapolis, March 8, 9 and 10, 1927 
Frank E. Anderson, Terre Haute, In- 
diana, Secretary. 

Illinois Sheet Metal Contractors’ 
Association, Ottawa, Illinois, April 5 
and 6, 1927. Fred J. Graeff, Secre- 
tary, 222 East Washington Street, 
Springfield, Illinois. 

Sheet Metal Contractors’ Association 
of Pennsylvania and the Distributors’ 
and Salesmen’s Auxiliary of Pennsyl- 
vania, Hotel Bethlehem, Bethlehem, 
Pennsylvania, April 5, 6 and 7, 1927. W. 
F. Angermyer, 7253 Frankstown Avenue, 
Pittsburgh, Secretary. George A. Hesky, 
314 Packer Avenue, Bethlehem, Chair- 
man Convention Committee. 
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National Warm Air Heating and 
Ventilating Association, Hotel Cleve- 
land, Cleveland, Ohio, April 13 and 14, 
1927. Allen W. Williams, 168 East 
Long Street, Columbus, Ohio, Sec- 
retary. 

Southeastern Retail Hardware and 
Implement Association, composed of Ala- 
bama, Florida, Georgia and Tennessee, 
Convention and Exhibition, Jacksonville, 
April 19, 20, 21, 1927. Walter Harlan, 
Secretary, 701 Grand Theater Building, 
Atlanta, Georgia. 

Texas Sheet Metal Contractors’ Asso- 
ciation, Hotel Adolphus, Dallas, Texas, 
April 24 and 25. Harry Stanyer, Secre- 
tary-Treasurer, 2422 Alamo Street, 
Dallas. 

National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 
Texas, April 26, 27, 28 and 29, 1927. 
W. C. Markle, Secretary, 850 West 
North Avenue, Pittsburgh, Pennsylvania. 

Arkansas Retail Hardware Association 
Convention, Little Rock, May, 1927. L. 
P. Biggs, Secretary, Little Rock. 

Mississippi Retail Hardware and Im- 
plement Association Convention and Ex- 
hibition, headquarters, White House, 
Biloxi, June 13, 14, 15, 1927. Buy Nason, 
Secretary, Columbus. 

National Retail Hardware Association 
Congress, Mackinac Island, Michigan, 
June, 1927. H. P. Sheets, Secretary- 
Treasurer, 130 East Washington Street, 
{ndianapolis, Indiana. 


| Reta Hardware Doing | 




















Arkansas 
J. R. Purifoy has purchased the en- 
tire stock of the Earle Hardware 
Company, Phillips building, Malvern. 
Iowa 
L. H. White sold his hardware busi- 
ness to W. W. Horras of Harper. 
Bob Gisel has purchased the inter- 
est of his partner in the Gisel-Seigel 
hardware store, Maquoketa. 
Kansas 
The Heinen Hardware Company of 
Cawker City has opened for business 
under new management. 
Missouri 
J. H. Rodeman has purchased the 
entire stock of the H. L. Griffin 
Hardware Store, Jefferson City. 
Nebraska 
H. R. Profit has purchased the 
stock of the Worrell Brothers Hard- 
ware Store at Arnold. 
The W. W. Parsons hardware stock 
was purchased by Henry Spalding of 


Chadron. 
Oklahoma 

Strange-Wells Hardware Company, 
Stilwell, have pufchased the Gambill 
Brothers store, 

Texas 

The A. L. Lackey hardware store 
of Brookston was destroyed by fire. 

The Farmers Hardware Store, La 
Feria, was taken over by J. B. Powell 
and is now known as the J. B. Powell 
Hardware Company. 

The Harris Koenig Hardware Com- 
pany, Denton, changed the firm name 
to the American Hardware Company. 

Wisconsin 

L. B. Morey of Marshfield has pur- 
chased the hardware store of Charles 
Eckes. 
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General Tone of Steel Market Shows Some 


Improvement in Past Week 


Pig Iron Market Moderately 
Active—Buying of Copper Light 


OT in many months has the 

finished steel market been so 
highly competitive. Business not 
having come back as expected after 
the holidays, producers have gone 
after it in vigorous fashion and in 
a moderate way they have suc- 
ceeded. 

The past week has seen further 
improvement in the general tone of 
the market, with new business and 
production on a somewhat higher 
plane. But casualites among prices 
continue. 

As noted last week, soft steel bars 
and structural shapes are working 
down toward 1.90 cents, Pittsburgh. 
This price applies more generally to 
sizeable business and in some in- 
stances material shipped against 
2.00 cent contracts is being billed at 
1.90 cents. Sheet prices still are 
subjected to considerable strain, 
due to the continued aloofness of 
the automotive industry and the 
new competition of strip interests. 
Extras on some of the minor steel 
products are being waved. 

At Pittsburgh, pig iron buyers 
are deferring purchases expecting 
the fuel market will reflect the coal 
and coke wage reduction made re- 
cently in the Connellsville district. 

Pig iron producers, however, 
claim previously quoted levels have 
discontinued those advantages. One 
sale of 300 tons of No. 3 iron and 
300 tons of No. 2X are quoted at 
$17.25 and $18.75 valley, respec- 
tively, equivalent to $18.25 base, 
representing a decline of 25 cents. 
Other sales of small lots of the base 
grade are quoted at $18.50 valley. 

A few producers are maintaining 
that price as minimum. One near- 
by user wants 500 tons. Larger 
tonnages are lacking, due to the fact 
that radiator and sanitary ware 
manufacturers are protected for the 
first quarter. Demand for steel- 
making iron is dull, although a 


nearby sheetmaker is understood to 
have purchased a tonnage of basic 
below $18.50, valley, equivalent. All 
valley producers are maintaining 
that level. 

Bessemer is bringing $19.50 for 
small filling-in tonnages. Small in- 
quiries for low phosphorus iron are 
more numerous, and the valley pro- 
ducers now in blast are quoting $28 
valley. 

Pig iron prices at Chicago are 50 
cents lower than a week ago, being 
$20.50 to $21, base. Several sales 
of foundry and malleable have been 
made at $20.50. Competition is 
keen. A Kalamazoo foundry is in- 
quiring for 2000 tons of foundry 
iron for February, March and 
April. Spot sales are improving in 
the Chicago district. 

Furnace interests at Birmingham 
have been selling pig iron at $18 
and now have a good tonnage on 
books. Deliveries are in excess of 
the make. By March 1 it is esti- 
mated three more blast furnaces 
will be in operation in this district. 
Copper 

Buying of copper has been ex- 
ceptionally light, scarcely sufficient 
to test the market, so that the price 
situation is indistinct. Most pro- 
ducers are holding at or near 
13.37% cents, Cénhnecticut, but 
metal has been available for several 
days at lower prices even below 
13.25 cents. On the Midwest basis 
generally, 13.50 cents has been 
asked for electrolytic, with lake 
available at 13.40 cents and up. 

Users are fairly well covered for 
the moment, on account of having 
bought early in the month. 

Mills are operating at fair rates 
and able to make deliveries in a 
week or two. 

Zinc 

As the zinc market crossed 6.50 
cents East St. Louis for prime west- 
ern on the way down, a large 


amount of buying developed. It 
had been hanging for some time. 
The price quickly responded to 6.55 
cents. 

World supplies are large and 
consumption is lagging with pos- 
sible curtailment in output gos- 
siped. The smelting margin on a 
ton of ore has been cut to $22, with 
ore at $42. 

Tin 

Buying in tin has been active on 
some days and slack on others and 
the price has continued down hill. 
However, fluctuations have been 
within what is considered-a narrow 
range in this metal. 

Prices are well under the De- 
cember averages but higher than 
the 1926 averages. Spot and near- 
by positions now are only % to %4- 
cent above futures, an unusually 
narrow spread. 


Lead 
Lead buying has been fair on the 


East St. Louis basis but light in the 
East. The drop of 15 points in the 
price a few days ago was caused by 
competition for orders in this coun- 
try more than weakness abroad, but 
the latter was a factor in causing 
buyers to hold off and continues so. 
Solder 

Chicago warehouse prices on 
solder are as follows: Warranted 
50-50, $41.25; commercial 45-55, 
$38.25; and plumbers’, $35.25, all 
per 100 pounds. 


Old Metals 
Wholesale quotations in the Chi- 


cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $16.50 to $17.00; 
old iron axles, $20.50 to $21.00; 
steel springs, $16.00 to $16.50; No. 
1 wrought iron, $12.00 to $12.50; 
No. 1 cast, $15.75 to $16.25, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents; zinc, 
44 cents, and cast aluminum, 15 
cents. 
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mo Y OU provide protection for many families. | 
You see to it that their homes are kept | 

dry, that roofs don’t rot and develop leaks. | 
#* # # Lupton Elbows will help you in this | 
work. They’re specially designed to discharge | 
water quickly and to resist corrosion where 
bunched leaves and sewer gas gather # # # 
Lupton Elbows are always heavier than corre- 
sponding gauges of pipe, and are thickly and 
cleanly galvanized. Get the most for your 
elbow money by always using Luptons # # + 

Specify them to your Jobber 


DAVID LUPTON’S SONS COMPANY 
Allegheny Avenue and Tulip Street Philadelphia, Pa. 


LUPTON 


ELBOWS THAT FIT © 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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AMERICAN ARTISAN 


January 29, 1927 


Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN 


ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS 


PIG IRON 
Chicago Fdy., No. 
Southern Fay. oo ¥- 
Lake Superior Charcoal. 
Malleable 


FIRST QUALITY BRIGHT 
TIN PLATES 
20x28 112 sheets. 
20x28. 
20x28 56 sheets.... 


PLATES 
Per Box 
sheets $26 
sheets 
sheets 
sheets 
sheets 
sheets 
sheets 


tt et tt 
Ree eee 
be bo bo bo bY bo bo 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs. 4 


_ COKE PLATES 
Cokes, 80 Ibs., base, 26x28. Jt. 
Cokes, 90 Ibs., base, naa 
Cokes, 100 Ibs., base, 
Cokes 107 Ibs., base, 

135 Ibs., 

x 
Cokes, 1565 lbs., base, 
sheets 

—_ 175 Ibs., 


195 lbs., 


20x2 
Cokes, base 


heets 
‘ aon base, 


BLUE ANNEALED SHEETS 
Base 19 ga per 100 lbs. $2 80 
“Armco” 10 ga..per100 lbs. 4 00 


ONE PASS COLD ROLLED 


CK 

per 160 lbs. $3 
per 100 lbs. 
per 100 lbs. 
per 100 lbs. 
per 100 lbs. 


“ARMCO” GALVANIZED 
“Armco” 24 per 100 lbs. $6 


GALVANIZED 


per 100 lbs. $ 
per 100 Ibs. 


per 100 Ibs. 
per 100 lbs. 
per 160 Ibs. 
per 100 Ibs. 


onl +s 


BAR SOLDER 


per 100 Ibs. $41 


per 100 lbs. 38 


Plumbers -Per 100 lbs. 35 25 


In Slabs 


Cash Lots (600 Ibs.) Pies 
Bees BGS 0c ces cehesecnces 


BRASS 


Sheets, Chicago base 
ll base 


COPPER 


Sheets, Chicago base...... 
Mill Base 
Tubing, 
Wire, No. 
Wire, 
Wire, 
Wire, 
heavier 


we » ware 
_ 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


American Pig 


Sheet 


Full Coils 
Cut Coils 


.per 100 lbs. 
.per 100 lbs. 
TIN 


per 100 lbs. 
per 100 lbs. 


$74 00 
75 00 


tin 
tin 


Pig 
Bar 


ASBESTOS 


Paper up to 1/16 

Roll board ae. 

Mill board 3/32 to % 

Corrugated Paper (250 
sq. ft. to roll) $6.00 per roll 


6c per Ib. 
.6%c per lb. 
..6c¢ per Ib. 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, 


Flue Cleaning 
Steel only, 


each 30 85 


each... 


BURRS 


Copper Burrs only.. 40-2% % 


CEMENT, FURNACE 
American Seal, 5-lb. cans, net 
Ameriean Seal, 10-Ib. cans, net 
American Seal, 25-lb. cans, net 

per 100 Ibs. 


CHIMNEY TOPS 


Iwan’s Complete Rev. 

Vent 
Iwan’s Iron Mountain only.... 
Standard 


/e 
35% 
40% 


CLINKER TONGS 


Front Rank, 
Per doz. 


CLIPS 
Damper 
Acme, with ali tail om 
per doz. .. ome 
Rivet tail. 
per doz. 


Non pieces, 


COPPERS—Soldering 
Pointed Roofing 


Ib. and heavier. ....per Ib. 


.per Ib. 


CORNICE BRAKES 
Chicago Steel Bending 
POOR. “SD BO GOs cw cc asccccgecces Net 


CUT-OFFS 


Kuehn’s Korrekt Kutoffs: 
Gal, plain, round or 
standard gauge hk 
26 gauge . 


DAMPERS 


“Yankee” Hot Air 
7 inch, each 
8 inch, each 
9 inch, each 
10 inch, each 


Smoke Pipe 
7 inch, 
8 inch, 
9 inch, 
10 inch, 
12 inch, 
Reversible Check 


8 inch, each 
9 inch, each 


DIGGERS 
Post Hole 


Iwan’s Split Handle 
(Eureka) 


4-ft. Handle. 
7-ft. Handle.. 


Iwan’s Hercules pattern, 
per Zz. 14 90 


$14 00 
36 00 


-per doz 
.per doz. 


EAVES TROUGH 


Galv. Crimpedge, crated 75 


ELBOWS 


Conductor Pipe Milcor 
Galv., plain or corrugated, 
round flat Crimp. 
28 Gauge 
26 Gauge 
24 Gauge 
Square Corrugated 


No. 28 Gauge..........- 
26 Gauge 
Portico Elbows 
Standard Gauge Conductor 
plain or corrugated. 
Not nested 
Nested solid 


ELBOWS—Stove Pipe 


-piece Corrugated. Uniform Blue 
“Milcor”’ No. 29 gauge, Doz. 
25 
35 


00 
60 


Adjustable—Uniform Blue 


“Milcor’” No. 28 Gauge. Uniform 


Blue. 


6-inch 
7-inch 


WOOD FACES—50% off list. 
FENCE 


(100 rods)... 
(100 rods).... 


.$28 68 
43 62 


726-6-12% % 
1948-614% % 


FILES AND RASPS 


Heller’s (American) 


American 


Black Diamond 
cagle 

Great Western 
Kearney & Foot 
McClellan 
Nicholson 
Simonds 


FIRE 
Otto Bernz Co. 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Nebras- 
ka, Kansas, Oklahoma, Amaril- 
lo, San Angelo and Laredo, 
Texas 

West of above boundary.. .61% 
Clayton & Lambert's 


East of west boundary 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 
Texas -52% 
West of stad ieadere 48% 


line of 


Geo. W. Diener Mfg. Co. 
No. 02 Gasolene Torch, 
t 


at. 

No. 06250, Kerosene, 
Gasolene Torch, 1 qt.. 

No. 10 Tinner’s Furn. 
Square tank, 

No. 15 Tinner’s 
Round tank, 1 ¢ 

No. 21 Gas Soldecing Fur- 
nace 

No. 110 Automatic Gas 
Soldering Furnace .... 10 


Double Blast Mfg. Co. 


Gasolene, Nos. 25 and 36. .60% 


Quick Meal Stove Co. 


Vesuvius, F. O. B. St. Louis 30% 
(Extra Disct. for large 
quantities) 


Chas. A. Hones, Inc. 


No. Sake 
No. 3.. 
Buzzer No. 22.. 
Buzzer, No. 42. 
Buzzer, No. 43. 


Buzzer, 
Buzzer, 


GALVANIZED WARE 

Pails (Galv. 
10-qt. 

Tubs (Galv. 


after made), 


after made). 


Single Strength, A, 25-in. 


brackets 
Single Strength, A, 34 to 40- 

in. bracket 5% 
Single Strength, A, all OT 6 


brackets le 
Double Strength, A, all sizes. .86% 


HANGERS 


Conductor Pipe 
Mileor Perfection 


Eaves Trough 
Milcor Eclipse Wire 
Milcor Triplex Wire. 
Milcor Milwaukee Extension 10% 
Mileor Steel (galv. after 
forming) List plus.....12%% 
Milcor Selfiock E. T. Wire, 
List plus 


Wire.... 


Box 

Vv. & B. No. 1, each 
Conductor 

Milcor 

“Direct Drive’ Wreught 

Iron for wood or brick. .15 

Hay 

Vv. & B. No. 1, each 


HUMIDIFIERS 


“Front-Rank,” Automatic 
In single lots ... 
In lots of 10 or more. aes 
In lots of 25 or more. 
Vapor pans, etc., each 


LIFTERS 
Stove Cover 
Coppered 
Alaska 


.Pper gro. $6 00 
per gro. 4 75 


MALLETS 
per doz.$2 25 


Tinners 
Hickory 


MITRES 
Mileor 
Galvanized steel mitres, 


Cut Steel 
Cut Iron 


Wire 
Cement Coatea 


(Continued on page 212) 
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CONDUCTOR HOOKS 


KF ajgoe wang and reliable 
for plain or corrugated 

pipe. Ask for sample and 

No. 27 Catalogue listing 

hooks and hangers illus- 

trated. 

L. D. BERGER CO 


59 N. 2nd St. 
PHILADELPHIA, PA. 








PERFORATED METALS 


EH 


All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


ee pmeny & KING PERFORATING @ 






IORE * 


a ¥ 


GALVANIZED STEEL 
BLACK STEEL 
BLACK and GALVAN- 
IZED ARMCO IRON 
BLACK and GALVAN- 
IZED TONCAN 
METAL 


We sell the best grades of all > TIN 


kinds of Sheet Metal. PPER 
Write ‘+ for complete catalog. “ 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY : 100to 114 BREAD STREET 
PHILADELPHIA, PA. 

















CUT 


Manufacturers of “‘Quaker City’’ line of Miters, Ends, 
i Caps and d Outlet lets 




















ee Hata 





The NEW IMPROVED ‘““STANDARD”’ 
Rotable Ventilator 
Reet This favorite cone-shaped ventilator 
: Ne CONES > is now improved in several impor- 
tant points. 
The weight of the ventilator body is 
now carried on a concave thrust 
bearing nested in the apex of the 
conical body. This bearing turns 
upon the pivot point of the station- 
ary center spind ndle. 
The bronze Guide Bushings are now 
made of non-corrosive bronze which 
minimizes friction and any tendency 
to screech when body is rotating. 


Patents pending There are other new features. Write 
today for new catalog and price list. 


STANDARD VENTILATOR CO., LEWISBURG, PA. 


























At the ; INLAND STEEL COMPANY 
° 38 South Dearborn Street, Chicago 
Service Works: Indiana Harbor, Indiana; Milwaukee, Wisconsin 

of Steel Branch ee 


Users ST. PAUL + ST. LOUIS « SALT LAKE CITY +« MILWAUKEE 
KANSAS CITY + NEW ORLEANS « EL PASO 














It has the flexible strength 
of steel. 


It has the rust-resisting 
qualities of lead. 


It lends itself to artistic 
development. 


It isa durable and economi- 
cal sheet metal. 


It is uniformly soft and 
level—easy to work. 


Its coating will not flake 
or peel. 


Immediate shipment from 
stock—No.18to28 gauges. 


The J.M. & L. A. OSBORN CO. 
**Everything used in Sheet Metal Work’’ 
CLEVELAND 
Buffalo Warehouse .*. 64-68 Rapin Street 

















L 














Say you saw it in AMERICAN ARTISAN—Thank you! 








A 


Aeolus Dickinson Co. 

American Foundry & Furnace 
Ce. « 

American Furnace Co. 

American Rolling Mill Co.... 

American Steel & Wire Co....215 

American Tube & Stamping Co.184 

American Wood Register Co... 

Arex Co. 


Beh and Co. 

Berger Bros. 

Berger Co., L. D. 

Bernz Co., Otto 

Bertsch & Co. 

Brillion Furnace Co. 

Burgess Soldering Furnace Co. 


Cc 

Chicago Elbow Machine Co. 
Chicago Furnace Supply Co... 
Chicago Solder Co. 
Clark-Smith Hardware Co.... 
Clayton & Lambert Mfg. Co.. — 
Cleveland & Buffalo Transit Co. — 
Cleveland Castings Pattern Co.184 
Coes Wrench Co. 6 @ 
Connors Paint Co., Wm 
Cortright Metal Roofing Co. .213 
Copper & Brass Research As- 

sociation 


-215 
.184 


Davis and Co., Inc., 

Diamond Mfg. Co. 

Dieckmann Co., Ferdinand.... 
Diener Mfg. Co., Geo. W..... 
Double Blast Mfg. Co., 
Double Duty Mfg. Co. 

Dreis & Krump Mfg. Co 
Dunning, Inc., E. C. 


E 


Eaglesfield Ventilator Co 


'F 


Fanner Mfg. Co. 

Floral City Heater Co. 
Forest City Fdy. & Mfg. 
Fort Shelby Hotel 
Friedley-Voshardt 


G 


Gerock Bros. Mfg. Co 


Hall-Neal Co. 

Harrington & King Perf. Co.. 
Hart & Cooley Co. 

Henry Furnace & Fdy. Co 
Hero Furnace Co. 
Hess-Snyder Co. 

Hessler Co., H. E. 

Homer Furnace Co. 

Howes Co., 8. M. 


I 
Independent Register & Mfg. 
Co. 
Inland Steel Co 
International 


Keith Furnace 
Kernchen Co. . 
Kirk-Latty Co. 


Lalance & Grosjean Mfg. Co.. — 


Lamneck & Co., W. 

Lamson & Sessions Co., The.... — 
Langenberg Mfg. Co. 

Lennox Furnace Co. 

Liberty Foundry Co. 

Linde Air Products Co. 

Lupton’s Sons Co., David 


AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


M 
Majestic Co., The 
Marshalltown Heater Co. 
Marshalitown Mfg. Co. 
May-Fiebeger Co. 
Merchant & Evans Co. 


Milwaukee Corr. Co...Back Cover 
Monitor Furnace Co. 
Mt. Vernon Furn. & Mfg. Co. — 


Mueller Furnace Co., L. J.... — 


N 


New Jersey Zine Sales Co., The — 
Northwestern Stove Repair Co.186 


Oo 
Oakland Fdy. 
Osborn Co., The J. 


P 
Parker-Kalon Corp. 


Peck, H. E. 
Peck, Stow & Wilcox Co 


Pennsylvania and Atlantic 
Hdw. Assn. 

Peninsular Stove Co. 

Polk, R. L. 

Prest-O-Lite Co., 


M. & L. 


Inc, 


Quick Mea] Stove Co. 
Quincy Pattern Co 


Robinson, A. H., Co. 
Robinson Furnace Co. 
Roemer Heating Co., J. 
Rock Island Register Co. 
Ross-Gould Co, 

toyal Ventilator Co 


Ss 
Sall Mountain Co. 
Sapp, G. O. ... 
Security Stove & Mfg. Co.... 
Sheet Steel Trade Ex. Comm... 
Special Chemicals Co. 
Standard Fdy. & Mfg. Co.... 
Standard Furn. & Supply Co.. 
Standard Ventilator Co 
Stearns Register Co. 
St. Louis Heating Co 
St. Louis Tech. Inst. 
Sturtevant Co. 
Suceess Heater Mfg. 


7 
Tayco Register Shield Co. 
Taylor Co., N. & G. 
Technical Products 
Tuttle & Bailey Mfg. 
Thatcher Co. 


Thomas & Armstrong 


U 


Utica Heater Co. 


Vv 
Vedder Pattern Works 
Viking Shear Co. 


Walworth Run Fdy. Co. , 
Warm Air Furnace Fan Co... 
Watermann-Waterbury Co. .. 
Western Steel Products Co... 
Wheeling Corr. Co. 

Whitney Mfg. Co., 

Whitney Metal Tool Co 
Williamson Heater 

Wise Furnace Co. 


Zz 


Ziener Aluminum Solder Co... — 
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NETTING, POULTRY 
Galvanized before bate 


ng 
Galvanized after weaving. HE 5% 
PASTE 


Dry Paste: 


barrel 
barrel 


Asbestos 
200-1b. 
100-1b. 

35-Ib. 
10-Ib. 
5- ib. 


PIPE 
Conductor 


Cor. Rd., Plain Rd. 


“Interlock” Galvanized 
Crated and nested (all 
gauges) 
Crated and not nested 
(all gauges) 
‘*Milcor”’ “Titelock” 
Blue Stove 
28 gauge, “ . 
nested 50 
28 gauge, 6 . 4 
nested 25 
28 gauge, “ ° 
nested .... 25 
30 gauge, ; 
nested e 50 
30 gauge, 
nested ..... 25 
30 gau 5 
neste 25 


T-Joint Made up 


6-inch, 28 ga Per Doz.$ 5 


Furnace Pipe 


Double Wall Pipe and 
“Pipe Fittings 

Single Wall Pipe, Round 
Iron Pipe Galvanized. 

Galvanized and Black. 
Fittings 

Milcor Galvanized 

Pipe and Fittings 


Lead 
Per 100 Ibs. 


POKERS, STOVE 

W'r’t Steel, str’t or bent, 
per doz. $0 

Nickel Plated, coil ‘handles, 
«--per doz. 1 


POKERS, FURNACE 


-per doz. $0 
-per gro. 6 
Furnace Screw (enameled) 
--per doz. 


Furnace Tackle... 


Ventilating Register 
Per gross 
Small, per pair 
Large, per pair 
PUTTY 
Putty, 


Commercial 100-1Ib. 
Kits $3 


Malleable Iron Damper 
REDUCERS—Oval Stove 4 oi 


7—6, 1 doz. in carton 


BASEBOARD REGISTERS 
Excelsior 


FLOOR REGISTERS AND 
BORDERS 


Cast Iron 

Steel and Semi-Steel 

Baseboard 

Adjustable Ceiling 
Ventilators 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 -to 14x14 


Large Register Faces—Steel, 
14x14 to 38x42 
RIDGE ROLL 
Plain Ridge Roll, 


Milcor 
Galv., 
> 


ROOFING 
Per Square 


Best grade, slate surf. prep’d $2 30 
Best talc surfaced 65 
Medium tale surfaced 00 
Light tale surfaced 20 
Red Rosin Sheeting, per ton 57 00 


SCREWS 
Sheet Metal 
7. %x%, per gross 
No. 10, 34x3/16, per gross 
No. 14, %x%, per gross... 


SHEARS, TINNERS’ 
& MACHINISTS.’ 
Viking 
Lennox Throatiess 


No. 18 .... 
Shear blades 
(f. o. b. Marshaltown, Iowa.) 


SHIELDS, REGISTER 


-$12 00 doz. 
. 6 00 doz. 


No. 1 “Gem,” floor ... 
No. 2 “Gem" wall 


SHOES 

Milcor 
Galv. 28 Gauge, 
corg. round flat crimp...60% 
26 gauge round flat crimp...45% 
24 gauge round flat crimp...15% 


Piain or 


SNIPS, TINNERS’ 


40 210% 
--40 210% 
50% 


Clever Leaf 
National 
Star 

Milcor 


Gem, flat, No. 3....per doz. 


VENTILATORS 


Standard 30 to 40% 


Plain annealed wire, No. 8, 
per 100 1 


Galvanized —- al wire, per 


Wire cloth—Black paseene, 
12-mesh, per 100 sq. 

Cattle ~ = deee dey 
oe weight spool, per 


je eee tenn 


Galvanized Hog Wire, 80 rod 
spool, per spool .. 3 
Galvanized plain 
per 100 Ibs. ... 
Stove Pipe, 


eeeeee 


per stone 


WRINGERS 


each $ 
each 
each 
each 
each 
each 
each 
each 


, Guarantee 
Bicycle 
Domestic 

. Brighton 

, Guarantee 
Bicycle 
Pioneer 

, Superb 





When writing mention AMERICAN ARTISAN—Thank you! 
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they are fully guaranteed. 
Working Machines and Tools. 








Made in nine sizes 


FAMOUS SINCE 1819— 


Over one hundred years of tool making experience is built into each and 
every PEXTO Snip. The line is very complete and consists of every 
practical style and size. Material is the best, the finish is durable and 


Write for catalogue No, 25A showing complete line of Sheet Metal 


_ THE PECK, STOW & WILCOX CO. 


SOUTHINGTON, CONN., U. S. A. 
















and Galvanized 


CCoRTRICHT F Painted Shingles come 

painted red or green. 

Our Cape ey shingles come hand 
he brgrec from pose already 


ST Ceti Witkin ‘ain eins bn fone 
well designed patterns, and are shown 
in our booklet * Concerning That Roof.” 
Glad to send a copy. 


CORTRIGHT METAL SHINGLES 








Widest Known—Most Universally Used 


Guaranteed 
Dependable Quality 
Punches and Dies 
Stamped with Our 
Trade Mark 
a~ 
~<a Always specify our 
== when ordering. 
immediate shipments. 

Large stocks always on 

hand. 


W. A. Whitney Mfg. Co. 


715 Park Avenue, Rockford, Ill. 














Metal Shingles—Both Painted | 














SOLID SAL AMMONIAC 


Will not crumble-- 
Saves filing-- 


Does not corrode 
tools-- 


Outlasts ‘‘lump”’ 
5 to I-- 


& Ry Is easier to use-- 










A FREE SAM- 
PLE will prove 
these facts to 
you--Just men- 
tion this adver- 
tisement. 




















HE biggest shops in the country use SPECO 

SOLID SAL ONIAC because it saves time 
and costs less--your shop should use SPECO for the 
same reasons. 


Write today for circulars, catalog and 
prices. Sold by all leading jobbers. 


Special Chemicals Company 
Waukegan, Illinois 











- Mention AMERICAN ARTISAN in your reply—Thank you! 





















AMERICAN ARTISAN 








January 29, 1927 








BUYERS’ DIRECTORY 














Acetylene (Gas) Dissolved. 
Prest-O-Lite Co., Inc., 
New York, N. Y. 


Asbestos ° 
8all Mountain Co., Chicago, Ill. 


Asbestos Products 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, Ill. 


Blowers. 
Sturtevant Co., B. F., Boston, Mass. 


Bolte—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 


Lamson & Sessions Co., 
Cleveland, Ohio 
Brakes—Bending. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brakes—Cornice. 
Krump Mfg. Co 


Dreis & le 
Chicago, Il. 
and Copper 
Copper & Brass Research As- 
sociation, New York 


Merchant & Evans 
Philedelphia, Pa. 


Cans—Garbage. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 


Cotinge—tigReotio. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—M " 
Friedley-Voshardt Co., 
Chicago, Il. 
Milwaukee Cucugeties Co., 
Wis. 


ilwaukee, 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Parker-Kalon Corp., 
New York, N. Y. 


Tops. 
6. O. Sapp. Tallula, Ill. 
Standard Ventilator Co., 
wisburg, Pa. 
Cleaners— Furnace. 
Sturtevant Co., B. F., Boston, Mass. 
Cleaners—Suction. 
Sturtevant Co., B. F., Boston, Mass. 


Clinker Tongs. 
L. J. Mueller Furnace Co., 


Milwaukee, Wis. 
Coal Chutes. 
Majestic Co., The, 
Huntington, Ind. 


Copper & Brass —» = search As- 
sociation, New York 


Cornices. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Cocruqaties Co., 


ilwaukee, is. 
Cut-offs—Rain Water. 
Milwaukee Corrugating Co., 
lwaukee, Wis. 


Dam 
8S. M. Howes Co., 
Charlestown, Mass. 


8. M. Howes —. —_— 


L. J. Mueller Furnace Co., 
Milwaukee, 
Chariestown. 
Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, Ill. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 


Doors— Metal. 
Lupton’s Sons Co., David, 
Philadelphia, 


Wis. 
Mass. 


Enamel Wire. 
Lalance & Grosjean Mfg. Co., 
ease, Til. 
Wood old Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 
American Steel & Wire Co., 
e Chicago, Il. 
Flue Thimbles. 


Milwaukee Corrugating Co., 


Milwaukee, Wis. 


+ Aohoct 





Furnace C 
Connors Paint Mfg. Co., Wm.., 
Troy, N. Y. 
Milwaukee Corrugating Co., 


Milwaukee, Wis. 
Sall Mountain Co., Chicago, Ill. 
Furnace Cement—Liquid. 


Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners. 


Sturtevant Co., B. F., Boston, Mass. 
Furnace Fans. 
A. H. Robinson Company, 
Cleveland, Ohio 
Sturtevant Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 
Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co., 
Mi lwaukee, 
Walworth Run Fdy. Co 
Cleveland, Ohio 


Furnaces—Warm Ailr. 
American Furnace Co., 
St. Louis, Mo. 
American Foundry & Furnace 
0., Bloomington, II]. 
Brillion Iron Works, 
Brillion, Wis. 


Chicago Furnace oer Co., 
Chicago, Til. 
Cleveland Co-operative Stove Co., 
Cleveland, Ohio 
Excelsior Stee] Furnace Co. 
Chicago, Til. 
Floral City Heater Co., 


Monroe, Mich. 
Forest City Fdy. 


& Mfg. Co. 
Cleveiand, Ohie 
Hall-Neal Furnace 
Indianapolis, Ind, 
Henry Furnace & Fdy. Co. 
Cleveland, Ohio 
Hero Furnace Co., Sycamore, IIl. 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich. 
International Heater Co., 
Utica, N. Y. 
Des Moines, Ia. 


Wis. 


Keith Furnace Co., 


Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. E., 

Columbus, Ohio 
Langenberg Mfg. Co., 

St. Louis, Mo. 


Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 

Mo 


St. Louis, 
Majestic Co., The, 
Huntington, Ind. 
Marshalltown Heater Co., 
Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Meyer Furnace Co., The 
Peoria, Ill. 











Utica Heater Co., Utica, N. Y. 

Waterman-Waterbury 
Minneapolis, Minn. 

Western Steel Products Co., 


Duluth, Minn. 

Wise Furnace Co., Akron, Ohio 
Williamson Heater Co. 

Cincinnati, Ohio 


Garages— Metal. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
The Thomas & Armstrong Co., 
London, Ohio 


Hon ae Dissolved. 
— 0-4 eo G6 nc., 
New York, N. Y. 


Gas (Nitrogen). 
Linde Air Products Co., 
New York, N. Y. 


Gas (Oxygen) 
Lin@e Air Products Co., 
New York, N. Y. 


nw sag + * 
Lupton’s Sons Co., D 
Phtindelphia, Pa 


Grilles. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington & King Perforating 
Co., ; Chicago, Il. 
Hart & Cooley Co., 
New Britain, — 
Independent Register & Mfg. 
Cleveland, Shio 
Tuttle & Bailey Mfg. Co., 
Chicago, Til. 


Grilles—Store . 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 
Guards—Machine and Belt. 
Harrington & King Perforating 
Co., Chicago, II. 


Boiler. 
Berger Bros. Co., 
Philadelphia, 
Hangers—Eaves Trough. 
Berger Co., L. D., 
Palieteighia, Pa. 


Cerrugating Co., 
Milwaukee, Wis. 


Pa. 


Milwaukee 


Hea 5 
Majestic Co., The, 
Huntington, Ind. 
Mueller Furnace Co., 
Milwaukee, Wis. 
Peninsular Stove Co., 
Detroit, Mich. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 
Heaters—School Room. 
Floral City Heater Co., 
Monroe, 
Hero Furnace Co., Sycamore, 
International Heater Co., 
Utica, New York 
Meyer Furnace Co., The 
Peoria, Il. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Waterman-Waterbury Co., . 
Minneapolis, Minn. 
Hooks—Conductor. 
Berger Co., L. D. 


Mich. 
Til. 


Philadelphia, Pa. 
Hotels 
Fort Shelby Hotel, 
Detroit, Mich. 
umidifiers. 


lL. J. nructies Furnace Co., 
Milwaukee, Wis. 
Robinson Furnace Co., 
Chicago, Th. 
Roemer Heating Co., 
ooo Ohio 














Osborn Co., The J. M. & L 
Cleveland, ASnie 
Peck, Stow & Wilcox Co., 
Southington, Conn 
Whitney Mfg. 


Ce., W. A., 
Rockford, In 

Whitney Metal Tool Co., 
Rockford, mm 


Liste. 
Detroit, Mich. 
St. Louis, 


R. L. Polk Co., 
Ross-Gould Co., 


Metals—Perforated. 
Diamond Mfg. Co., Wyomfng, Pa. 
Harrington & King Perforating 

Co., Chicago, I! 


Miters. 
Friedley-Voshardt Co., 
Chicago, aT 
Milwaukee Corrugating Co., 
Milwaukee, Wis 


Miters—-Eaves 
Lupton’s 


P 
Milwaukee Corrugating 
Milwaukee, Wie 


‘Wire. 
American Steel & Wire Co., 
Chicago. I)! 


Ni en (Gas) 
Linde Air Products Co., 
New York, N. Y. 


Oll Burners. 
Security Stove & Mfg. Co., 
Kansas City, Mu 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co. 


Chicago, i] 
Gerock Bros. Mfg. Co., 


St. Louis, Mo 


Milwaukee Corrugating Co., 
Milwaukee, Wis 
Oxygen (Gas). 
Linde Air pote Cc . 
New York, N. Y 
Paint. 
Connors Paint Mfg. Co., Wm., 
Troy, \ 
Pecora Paint Co. 
Philadelphia, Pa 


Patterns—Furnace & Stove. 
Cleveland Castings Patte:: 
Cleveland, Ohi« 
uincy Pattern Co., Quincy, I!! 
‘edder Pattern Works. 
Troy, N. Y. 


Pipe and Fittings—Furnace. 
Chicago Furnace Supply. Co., 
icago, Ill. 
Dunning, Ine, E. C., 


Milwaukee, Wis. 
Excelsior Steel Furnace 
Chicago, Ih. 


Henry Furnace & Po ., 


eveland, Ohie 
Lamneck Co., W. ee 
Columb: Ohio 
Meyer & Bro. Co., F., . TM. 
Milwaukee Corregstie Co., 


ukee, Wis 
Mueller Furnace Co., L. 


Milwaukee, Wis 
Osborn Co., The J. & L. 

Cleveland, Ohio 
Robinson Furnace Co. 
Chicago, mn 


Pa. Monitor Furnace Co Standard Furnace & a 1 
b y Co., 
Eaves Trough. Cincinnati, oo 7 Jobbers—Hardw mane, Neb. 
Berger Bros. Co. Mt. Vernon Furnace & Mfg. Co., Clark-Smith Hardware *Co., 
Philadelphia, Pa. Mt. Vernon, Til. Peoria, Ill. Fittings—Stove. 
Berger Co., L. D., Mueller Furnace Co., L. J., Kitchen Utensils. ucditier ‘Me Steel Furnace Co. 
Philadelphia, Pa. Milwaukee, Wis. Lalance & Grosjean Mfg. Co., Chicago, Ill 
Clark-Smith Hardware Co., Oakland Foundry nl = Chicago, Il. Meyer & Bre. Co.. F. Peeria, |. 
Peoria, Ill , ° ilwaukee Corrugatin , 
Peninsular Stove Co., Lath—Expanded Metal. M s 
Lupton’s Sons CP hiinaclobia a Detroit, Mich, Milwaukee Corrugating Co., ‘Siilwaukee, Wis 
Milwaukee Corrugating Co., * Robinson Furnace Co., Milwaukee, Wis. 
Milwaukee, Wis. Cateage Til. Machines—Crimping. . 
New Jersey Zinc Sales Co., the, Robinson Furnace Co., Bertsch & Co., Berger Bros. oy 
New York, N.Y. s.ourity Stove & fisreland, = Cambridge City, Ind. 1... mith Haw. Co, Peoria Til. 
Whee! ‘ ecurity Stove g. Co. ark-Sm w. Co eoria, 
a Corrugating \Go.. a Va. ansas City, Mo. Machinery—Culvert. Dieckmann Co., Ferdinand, 
JA Standard Foundry & Mfg. Co., Bertsch & Co., ci Ind Cinetnnatt, Ohio 
Elbows and Shoes—Conductor. DeKalb, Ill. Cambridge City, Ind. wPriedley-Voshardt Co 
American Rolling Mill Co. Standard Furnace & Supply Co., Machines—Tinsmiths. paige” 7 Til. 
Middletown, Ohio Omaha, Neb. Bertsch & Co-. Lupton’s Sons Co., 
Dieckmann Co., Fordioend, St. Louis Heating Co., Cambridge City, Ind. Piuladeipi . 
Cincinnati. Ohio st. Louis, Mo. Chicago Elbow Machine Co., Milwaukee Corru fae 0., 
Double-Duty Mfg. Co., Aurora, Ill. Success Heater ete. 0., Oak Park, Ii). ilwaukee, Wis. 
Lupton’s Sons Co., David. Des Moines, Iowa Dreis & Krump Mfg. Co., New Jersey Zinc Sales ws 
Philadelphia, Pa. Thomas & Armstrong Co., Chicago, Il. New York, N. Y¥. 
Milwaukee Corrugating Co., mdon, Ohio Marshalltown Mts. Wheeling Corvagating Co., 
llwaukee. Wis. Thatcher Co., Chicago, Ill Marshalitown, Tow= Wheeling. W. Va. 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


WRITE FOR PARTICULARS 
& KRUMP MPG. CO. 7404 Leomis Street, CHICAGO 











electrical, 
rope, barb- 
ed, plain, 
nails (bright 
and coated), tacks, spikes, bale ties, hoops, springs, 
netting, wire fences, steel posts, steel gates, trolley 
wire, rail bonds, flat wire, cold rolled strip steel, 
piano wire, round and odd-shape wire, screw stock, 


concrete reinforcement. Aerial tramways. 
Illustrated books describing uses, FREE 


American Steel & Wire 
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Sheets of Cards 


make Speedy Visible Records 
Handifax—A Wonderful Invention— Helps Business 


Visualizes recorded facts 
—_ to executives 
. 50 Card-sheets show 

1000 cards 

Visible space on each 
card $ or I inch 

Easy to analyze graphic 
chart “picture” 

Color signals “flag” 
your attention 

Cuts record -keeping 
costs 40% 

Quick for use in refer- 
ence or posting. 

As handy to use as a 
sheet of paper 

Sheets of cards can be 
typewritten 

Good for all kinds of 
records 

Any size, 100, 1,000, 
10,000, 1,000,000 

Your present system can 
be ui 

Very low cost — very 
compact 





Ross-Gould Co. 
335 N. Tenth St. St. Louis, Me. 











me Company. 
sirpotaet c A one MAKE YOUR OWN 
as we ELBOWS— 

made not leah Any Size in Two Minutes 











Ad 


E 
HESSLER Perfect Hose Connection 

































with this Machine. 


UST take your straight 
pipe—fasten the form or 


jig to it and in two min- Range 
utes you have your 3 or 4 plece adjustable elbow of 
all ready for use and any size you want. _,. 
a. 
PURNELL ELBOW EDGING and 36 in 
CUTTING MACHINE a 
It is simple, sound and constructed of the very No. 24 
best matcrials—both installers and manufacturers gauge 
are using it No more large stock for the in- and 


staller Enables you to make adjustable elbows 

any size for each jeb at once when 

you need them. 

Write today for circular giving com- 
plete description and price, 


Chicago Elbow Machine Co. 


MAIN OFFICE: 826 N. Boulevard, 
Oak Park, Il, 














Please Mention 
AMERICAN -ARTISAN AND 
HARDWARE RECORD 
When writing to advertisers 














TREADLE SHEAR 


This‘ TREADLE GAP SHEAR is 


made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit 

We make a complete line of 
shears, punches and bending rolla, 
all sizes for hand or belt drive. 


Write for Catalog “Ss.” 


BERTSCH & COMPANY Cambridge City, ind, 














——— 





+ 





Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 


al 
= 


Costs no more 


ee 





Made of 
Keystone Lasts longer 
Copper Bearing Therefore 
Steel Cheapest 


CLARK-SMITH HARDWARE CO. - « PEORIA, ILLINOIS 








Mention AMBRICAN ARTISAN in your reply—Thank you! 
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Posts—Steel Fence. 
American Steel & Wire Co., 
Chicago, 


Tl. 


Punches. 
Bertsch & Co., 
Cambridge City, Ind. 
Parker-Kalon Corp., 
New York, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, 


Whitney Mfg. Co., W. A., 
Reckford, Til. 


Whitney Metal Tool Co 
Roekford, Ill. 


Punches—Combination Bench and 
Hand. 


Parker-Kalon Corp., 
New York, N. Y. 
Whitney 


Metal Tool Co. 
Whitney Mfg. Co., W. 


Conn. 


Rockford, Ill. 
Rocktora, Ti. 
ches—Hand. 


Pun 
Whitney Metal Tool Co. 
Rockford, Til. 


Whitney Mfg. Co., W. 
— . Hosbbers, Ill. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 
Quadrants—Damper. 
L. J. Mueller Furnace Co., 


Milwaukee, Wis. 


Corp., 
New York, N. Y. 


eeiter Bhield Co, 

2 o Register e 0., 

ma ” Menasha, Wis. 

Tuttle & Bailey Mfg. Co 
Chicago, Ii 

ators—Shields. 


Radi 
The Thomas & Armstrong Co., 
London, Ohio 


nges—Combination Gas & Coal 
Guick Meal Stove Co., 

St. Louis, Mo. 

Newark, N. J. 


as. 


Ranges—G: 
Quick Meal Stove Co., 
St. Louis, Mo. 


Registers—Warm Air. 
American Wood Register Co., 
Plymouth, Ind. 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Excelsior Steel Furnace Co., 
Chicago, Til. 


Parker-Kalon 


Thatcher Co., 


Hart & Cooley C 
Ne — Britain, Conn. 

Henry Furnace & Fdy. Co., 

Cleveland, Ohie 
Independent Register & Mfg. Co., 

Cleveland, Ohio 
Lamneck & Co., W. E., 

Columbus, Ohio 
Majestic Co., The, 


Huntington, Ind. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
peewee, Wis. 
Mueller Furnace Co., L. 
Milwaukee, Wis. 
Robinson Furnace Ce., 
Chicago, Ill. 
Rock Island Register Co., 
Rock Island, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Stearns Register Co., 
Detroit, Mich. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 
United States Register Co., 
Battle Creek, Mich. 


Walworth Run Fdy. Co. 
Cleveland, Ohio 


Registers—Wood. 

American Wood Register Co., 
Plymouth, Ind. 

Chicago Furnace Supply Co., 
Chicago, Til. 

Eaglesfield Ventilator Co., 
Indianapolis, Ind. 

Mueller Furnace Co., 
Milwaukee, Wis. 


Repatre—Stove and Furnhce. 
Hessler Co., H. E., 


Syracuse, N. Y. 
Niehaus Furnace Repair Co., 
Cleveland, Cincinnati, O. 
Northwestern Stove Repair Co., 


L. J. 


Chicago, I)! 
Ridging. 
American Rolliag Mill €e., 
Middletown, Ohio 
Lupten’s Sous Ce., 
Puiladelphia, Pa. 


Corrugatimg Ceo., 
Milwaukee, Wis. 


Milwaukee 





Rivete—Stove. 


The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveiand, Ohio 


Roasters. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Rods—Stove. 


The Kirk-Latty Co., 

Cleveland, Ohio 
Lamson & Sessions Co 

Cleveland, Ohio 


y's 
Bertsch & C 


Cambridge City, Ind. 
Roofing Cement. 
Connors Paint Mfg. Co., Wm. 
Troy, N. Y¥. 


Paint Co., 


Pecora 
Philadelphia, Pa. 


Roof—Flashing. 
Hessler Co., H. E., Syracuse, N. Y. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Roofing—Iron and Steel. 
American Roofing Mill Co., 
Middletown, Ohio 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Il. 
Inland Steel Co., Chicago, Ill. 
Merchant & Evans Co., 
Philadel ~ Pa. 


Milwaukee Corrugating 
Mi lauinos, Wis. 
Osborn Co., The J. 
Cleveland, Ohio 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing —Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Roofing—Zinc. 


New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 


Hart & Gosteg, Sa. 


ew Britain, Conn. 


Sal—Ammoniac. 


Special Chemicals Co., 
Waukegan, Ill. 


Schoolse—Sheet Metal Pattern 
Drafting. 


St. Louls Technical Institute, 
St. Louis, Mo. 


Screws—Sheet Metal. 
Parker-Kalon Corp., 
York, N. Y. 


New 
Screens—Perforated Metal. 


Harrington & King Perforating 
Cc Chicago 


Shears—Hand and Power. 
Double-Duty Mfg. Ce., 
Aurora, IIL 


Marshalltown Mfg. Co., 
Marshalltown, 
Peck, Stow & Wileox Co., 
Seuthington, Conn. 
Unishear Co., The, New York 
Viking Shear Coe., Erie, Pa. 


Sheete—Blaek and Galvanized. 
American Rolling Mill Co., 
Middletown, Ohie 
Davis Co., Inc., C. &., Chicago, Ill. 
Inland Steel Ce., Chicago, Ill. 
Merchant & Bvans Ce., 
Philadelphia, Pa 
Milwaukee Corrugating Co., 
a ay Wis. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Taylor Co., N. 


Philadelphia, Pa. 
Wheeling Cerrugating Ce., 
Wheeling, W. Va. 


Iowa 


Sheets—Iren. 
American — " Mill Co., 


Middietewn, Ohio 
Merokhant & Bvans Ce., 
Philadelphia, Pa 





Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 
Merchant & Evans Co. 
Philadelphia, Pa. 
Taylor Co., N. & G., 
Phiiadelphia, Pa. 


Sheete—Zine. 
New Jersey Zinc Sales Co., The, 
New York, N. Y 


Shields—Register. 
Beh & Co., New York, N. Y. 
Tayco Register Shield Co., 
Menasha, Wis. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 
Shingles—Asphalt. 
Sall Mountain Co., Chicago, Ill. 
Shingles—Zinc. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Ash. 


Sifters— 
Diener Mfg. Co., G. W., 
Chicago, I1). 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, 
Corrugating Co., 
Milwaukee, 


Pa. 
Wis. 


Milwaukee 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


Chicago, Ill. 
Co., 
Aurora, II). 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Solder. 
Chicago Solder Co., 
Double-Duty Elbew 


Solder—Aluminum. 
Ziener Aluminum Solder Co., 
Rockford, I)! 
Soldering 5 
Bernz Co., Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 


Clayton & Lambert Mfg. Co. 
Detroit, Mich. 
Diener Mfg. Co., G. 
, — Til. 


Double Blast Mfg. Co., 
—e Chicago, Il. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Soldering Supplies. 
Double-Duty Elbow Co., Aurora, Ill 
Special Chemicals Co., 


Waukegan, Til. 
Spectaitice—Tinedware. 
Diener Mfg. Co., G. W 
Chicago, Til. 


Hessler Co., H. B., Syracuse, N. Y. 
Stars— Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co., 


Chicago, IIL 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
ings— Metal. 


& Stamping Co., 
Bridgeport, Conn. 
Dunning, Inc., B. C 

Wis. 


Milwaukee, 
Detroit, Mich 


wn “Ties 6 


Stearns Register Co., 


Stove Pipe Redu 
Milwaukee " Gerregating Co., 
Mil ilwaakee, Wis 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Leuls, Mo 


Steves—Gasoline and Oil. 
Quick Meal Stove Co., 
st. Louls, Mo 


Steves and Ranges. 
Cleveland Co-operative Stove Co., 
Cleveland, Ohio 
Oakland Foundry Ce., 
Belleville, I1). 
Peninsular Stove Co., 


Detroit, Mich. 
Quiek Meal Stove Co., 

St. Leuis, Mo 
Thatcher Co., Newark, N. J 





ime, Stagice 
anatin Stee! ence Ce. 


Chieageo, 11) 


Tinplate. 
Davis Co., Inc., C. 8., Chicago, IIL 
Milwaukee Corrugating Co., 
ilwaukee, Wis. 
Osborn Co., The J. M. & L. A. 
Cleveland, Ohio 
Taylor Co., N. & G., 
Philadelphia, Pa 


8—Tinsmith’s. 


Tool 
Bertsch & Co., 
Cambridge City, Ind 
Chicago Elbow Machine Co., 


Oak Park, Tl. 
Double-Duty Mfg. Co., 
Aurora, Ill 
Dreis & Krump Mfg. Co., 
Chicago, ml 
Marshalltown Mfg. Co., 
Marshalltown, 3 Iowa 
Osborn Co., The J. ° 
Cleveland, Sato 
Peck, Stow & Wilcox Ce., 


Southington, Conn. 
Unishear Co., The, New York, N. Y. 


Viking Shear Co., Erie, Pa. 
Whitney Mfg. Co., W. A., 
Rockford, I1! 


Whitney Metal Tool Co., 
Rockford, Ill 


T ‘ 

Bernz Co., Otto, Newark, N. J. 

Burgess Soidering Furnace Co. 
Columbus, Ohio 
Clayton & ee petrol 
Diener Mfg. Co., G. oF m 
Double Blast aie. Co., c 
rth el Ii. 


Quick Meal stove Co. 
it. Louis, Mo. 


Co., 
t, Mich. 


Trade Extension. 
Copper & Brass Research As- 
sociation, New Yor RS B. 
Sheet Steel Trade Exten 
Committee, Pittaburgh, Pa. 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Veatiaterp, 
Arex Company, hicago, Il. 
Aeolus aeae Co., am. Til. 
Berger Bros. 


° Philadelphia, Pa. 
Friedley-Voshardt Co. 

Chicago, Til. 

Kernchen Co., cajcese. Ti. 


Lupton’s Sons Oo., Dav: 
Paiedel phia. Pa. 
Milwaukee Corrugetes 0., 


ilwaukee, Wis. 
Royal Ventilator Co. 
Philadelphia, Pa. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Sturtevant Co., Boston, Mass. 


Ventilators—Celling. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 

Hart & Cooley Co., 
New spettata, Conn. 

Henry Furnace & ey. 7 


Cleveland, Ohio 
Independent Resteier & Mfg. Ce., 
leveland, Ohio 
Tuttle & Bailey Mfg. Co., 
New York 
Sturtevant Co., B. F., Boston, Maes. 
Windows—Steel. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Wire—Electrieal. 
American Steel & Wire Co., 
Chicago, 1) 
Wire 
American Steel & Wire Co., 
Chicago, Ii. 
Wire Ro 
American Steel & Wire Co., 
Chicago, II). 


Wrenches. 
Coes Wrench Co., 
Worcester, Mase. 


Zino. 
Merchant & Evans Co., 


P Pa. 
New Jersey Zine Co., 
New 


York, NM. Y. 








Mention AMERICAN ARTISAN im your reply—Thank you! 
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SITUATION WANTED 





Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situatioz 
wanted, tools or equipment for sale, 
to exchange or to buy, business for 
sale or location desired. 





BUSINESS CHANCES 


Lightning Rods— Dealers who are 
selling Lightning Protection will make 
money by writing us for our latest Fac- 
tory to Dealer Prices. We employ no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable and 
Fixtures are endorsed by the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
prices. L. . Diddie Company, Marsh- 
field, Wisconsin. 








We Have Reduced Our Stock, which is 
now estimated between $8,000 and $9,000 
and the fixtures, and tools for tinwork 
and plumbing at $1,000. The stock in- 
cludes staple hardware, stoves, paints, 
fence, some plumbing and furnace mate- 
rial, furniture, rugs and linoleums. 40x80 
brick building with concreted basement 
under all and 20x34 tinshop in rear. Can 
be rented for $45.00 per month. Anxious 
to sell. Want to go to a different climate. 
Address C-22, care AMHRICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 3-3t. 





For Sale—One 125 Gal. Tank and pump 
that can be used for linseed oil or kero- 
sene. Cost $165.00 and only used one 
year; will sell it for onl 85.00. One 
hand elevator, cost $160.00, will sell for 
only $75.00. One store ladder, can be used 
for a ten foot ceiling, $10.00. One Badger 
account ledger for $15.00. If interested 
kindly write to John P. Paulus, 705 Wis- 
oom Street, Port Washington, waeee- 
sin. -3t. 





For Sale—Sheet metal and roofing bus- 
iness that has been established in one 
location ten years. Steady going the year 
around. Located on southwest side of 
Chicago. Address C-40, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 5-3t 





For Sale—A good hardware, _ store, 
plumbing and heating business. This is 
a paying business, but due to advanced 
age am unable to give it the necessary 
attention. Address C-32, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 4-3t 





Wanted—To lease sheet metal shop 
from some reliable hardware firm in 
eastern Nebraska or Kansas. What have 
you? Might consider buying interest or 
entire shop on inspection. Address C-29, 
eare AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 4-3t 


For Sale—Tin shop and radiator works, 
northern Iowa town of 8,000 population. 
Good location. Good business and good 
reason for selling. Address C-33, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 4-3t 


HELP WANTED 


Wanted—Two experienced retail sales- 
men for Pittsburgh and vicinity to sell 
popular line of furnaces. Excellent op- 
portunity for high grade men. Address 
Room 5613 House Building, Pittsburgh, 
Pennsylvania. 3-3t. 




















Wanted—Pirst-class sheet metal work- 
er. One who is capable of taking entire 
charge of shop, working from two to five 
men. We will pay salary and commis 
sion, and furnish a house. We want a 
man who is a hustier. One who can take 
care of estimating reports and so forth, 
#s well as turn out work. If you are 
this kind of a man and can furnish good 
references—write at once. Address C-31, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 4-3t 





Wanted—We are looking for a man ca- 
pable of selling warm air furnaces and 
installing them. Only an experienced man 
familiar with the Standard Code and 
Forced Air Heating Systems need apply 
This position, to the man who can pro- 
duce, may lead into his taking charge 
of a retail furnace department al- 
ready doing a fair volume of business. 
Apply at once to P. O. Box 54, Youngs- 
town, Ohio. 5-3t 





Wanted—Young married man around 
40 years of age to take job as working 
foreman in shop doing roofing, cornice, 
skylight, marquise and blow pipe work. 
Expect only a first class workman and 
hustler willing to do outside and inside 
work. Also must know how to direct 
and handle help to best advantage. Ad- 
dress P. O. Box 123, North Emporia, Vir 
ginia. 4-3t 





Wanted—Good all around man for a 
southern Wisconsin town. One that can 
do furnace and tin work. Plumbing shop 
is in connection with hardware store 
State wages in first letter. Address C-36, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 5-3t 





Plumber wants first class sheet metal 
and furnace man to buy half interest in 
tinning, furnace and plumbing shop in 
small town in southeastern Iowa. Not 
much money required. Address C-34, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Il. 5-3t 





Wanted—An all around sheet metal 
worker who can do furnace work, roofing, 
and a general line of sheet metal work 
that comes into a shop in a town of 6,000. 
We work 9 hours per day. Schlemmer- 
Schlemmer, 213 S. Buffalo Street, War- 
saw, Indiana. 4-3t 





Wanted — Local Furnace Salesman. 
For well advertised concern. Estab- 
lished 16 years in territory. Address 
C-25, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois 

$-3t. 


SITUATION WANTED 


Situation Wanted—Tinner, plumber and 
heating man wishes steady position in 
town of 6,000 to 50,000 population. I guar- 
antee my work for 35 years. Been at the 
trade all my life. Can draft my own 
metal patterns, do any heating job from 
warm air to large steam. If after in 
stalling on job my work is not satisfac- 
tory, it will cost you nothing. At liberty 
March or April 1 Address C-28, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 4-3t 

















Situation Wanted—After February 1 
By a first-class mechanic. Can do plumb- 
ing, tinning, steam fitting, furnace work, 
and all-around job. Have worked over 30 
years at the trades. Married. Want 
steady position the year around. Might 
consider renting; would prefer combina- 
tion shop. Address C-27, care AMERI 
CAN ARTISAN, 620 South Michigan Av- 
enue, Chicago, Illinois. 4-3t 





Situation Wanted—By sheet metal 
worker and furnace man, with 4 years’ 
experience, willing to learn; married. 
Steady, sober and a hustler. Will go 
anywhere. Address Mr. Charles Nickel, 
1451 Hackett Street, Beloit, ebemeee = 

4-—3t 





Situation Wanted—By a first-class tin- 
ner and furnace man who also does some 
plumbing. Fifty years of age, married 
and good habits. Address Guy Hasty, 
King City, Missouri. §-3t 


Situation Wanted—Experienced sheet 
metal worker who has been in charge of 
“sheet metal shop for eight years and who 
has been with canning factory for last 
30 years wants a position with sheet 
metal shop. Factory shut down because 
of slack business. For last 23 years was 
superintendent of can making department 
Age 56. Must work to keep contented 


Wages or salary no object. Address C-37, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 5-3t 





Situation Wanted—By furnace installer 
and metal worker with 23 years’ experi- 
ence. Will put mechanical speed and 
neatness with the best of furnace install- 
ers. Prefer steady job with a good live 
furnace company. State wages in first 
letter. Address Bert Hawkins, Dexter, 
Michigan. 3-3t. 





Situation Wanted—By first class tinner 
and furnace man. Can do inside and out- 
side work. 25 years at the trade. Noth- 
ing but steady job the year around. Am 
married. Can do anything that comes in 
any tin shop. Address W. J. Mack, 106% 
East Main Street, Saint Charles, Illinois 

4-3t 





Situation Wanted—Would like to get 
position as outside foreman or a good po- 
sition in the shop as sheet metal worker. 
Have had many years’ experience on out- 
side work. Have been at the trade for 
35 years. Address C-23, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 3-3t. 





Situation Wanted—By an experienced 
sheet metal worker with 20 years’ experi- 
ence at the trade. Can give A-1 refer- 
ences. Married. Forty years of age. Ad- 
dress J. J. Martin, 1212 South Momiteau 
Street, Sedalia, Missouri. 3-3t. 





Situation Wanted—By first-class sheet 
metal worker and furnace man, 25 years’ 
experience. Can also do plumbing. Ad- 
dress C-38, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, II- 
linois. 5-3t 


TINNERS’ TOOLS 


For Sale—A bargain. 1-4 foot T. M. 
Robinson cornice bria«xe, Good as new 
and looks like new. Capacity 14 gauge 
and lighter. Is not nicked and has the 
molds with it. Cost $225; first offer for 
$65.00 takes it; 1 National cash register. 
all metal case latest style, was bought 
new 1 year ago, paid $210.00 for it, first 
offer for $125.00 takes it It also looks 
like new; 1 brand new Fairbanks counter 
scale with scoop and platform, weighs up 
to 250 pounds, it is like new and hasn't 
been used 25 times, cost $18.00 wholesale, 
will take $12.00 for it. The above are 
bargains and am selling these because of 
need of money. Will sell all or separate 
Wire or send your check and if someone 
beats you to it check will be immediately 
returned. Address Acme Sheet Metal 
Works, Parkston, South Dakota, 5-3t 














For Sale—A J. M. Robinson 52-inch 
brake. Complete with the molds. This 
brake is as good as new and has no 
nicks in blades, looks like new. Cost 
$225 at factory; will take $150, F. O. B. 
Parkson, South Dakota. Will brake 16- 
gauge iron. 1 National Cash Register, 
bought new last summer; cost $210; rings 
up to $5. Case is all metal, a bargain 
Will take $185 for it if taken within 30 
days. Address Acme Sheet Metal Works. 
Parkston, South Dakota. 4-3t 





Wanted—A used No. 455 combination 
Whitney Angle shear notcher and bender 
or No. 50 Miter Notcher and No. 51 
Bender. State condition of tool and price 
fin first letter. Address C-39, care AMER- 
ICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 5-3t 





For Sale—Torrid furnace, 1 pair cop- 
pers, 1 40-inch mandrel, 1 large turning 
machine, 1 small turning machine, 1 
crimping machine, 1 wiring machine, 1 
pair pipe snips. First check for $50.00 
gets it all. Packet F. O. B. Jacob J 
Reimer, Meade, Kansas. 4-3t 





For Sale—1 only 8 ft. and 1 only 10 ft 
George A. Ohl Used Power Brakes. A 
bargain for someone If interested ad- 
dress F. O. Schoedinger, 322-58 Mt. Ver- 
non Avenue, Columbus, Ohio. 4-3t 





When writing mention AMERICAN ARTISAN—Thank you! 
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SPECIAL NOTICES 














For Sale—Complete set of tinner’s tools 
and stock. Good business. Address Q-7, 
care AMERICAN ARTISAN, 620 South 











Michigan Avenue, Chicago, Illinois. 4-3t 

~ Wanted—Ten foot Dreis and -Krump 
brake, 16 or 20 gauge capacity. Good 
condition. Write P. O. Box 332, Cedar 
Rapids, Iowa. 5-3t 

Wanted—Used power shear, 52 or 62- 
inch, to cut 14 gauge metal. Reps Heater 
Company, Clyde, Ohio. 4-3t 

For Sale—Tinners and sheet metal 
workers’ machines and stakes. Address 
Box 548, Pierre, South Dakota. 4-3t 








SPECIAL NOTICES 


SALESMAN 
WANTED 


Due to a promotion in our organiza- 
tion, the State of Minnesota is now 
open. This is a good territory and 
we want a good man. Write in con- 
fidence giving full details ef your 
qualifications, experience, etc. 


Premier Warm Air Heater Co. 


Dowagiac, Michigan 2-3t 





The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion. 


ATENTS 


Barrister Bidg., WASHINGTON, D. C. 








INCREASE YOUR INCOME BY 
ADDING AUTO RADIATOR 
REPAIRING 

Others have. So can you. Very 


little additional equipment is neces- 
Write for Catalog J—F. L. 





sary. 
Curfman Mfg. Co., Maryville, Missouri. 
38-tf. 

WANTED 
Tinner and furnace man, must be 


able to do some plumbing and to make 
estimates. Good opportunity for live 
wire. Illinois Plumbing and Heating 
Co., Du Quoin, Illinois. 4-It. 





SITUATION WANTED 


I am open for a good connection with a 
reliable manufacturer of warm air furnaces 
who needs a good man in the Chicago and 
adjacent territories. I formerly represented 
the Brillion Furnace Company, having 
managed their Chicago branch. 
engineer and thoro mechanic and wish to 
handle the highest grade of furnaces. M 
Braunston, 12237 Yale Avenue, Chicago 
Tlinois., 3-3t. 








THE STANDARD 
FOR MANY YEARS 
ees eae ee 


HEN SIPHO 
NEN TILATORAOE Spext jot 
oe 


‘with 
KEVeden 
never will have 
a complaint. 
Complete stock 
on an 
prompt ship- 
ment. 

Write to- 
day for 
complete 
data 
and prices 


Made only by 
KERNCHEN COMPANY 


Ventilati: 
Room 1576 113 W. WASH ST, CHICAGO 


«er 








Iam an. 


SPECIALTY 
SALESMEN 


calling on sheet metal and hardware 
trades, who can sell an idea, are 
wanted by progressive manufacturer 
to handle line on commission basis. 
To make it worth our while you must 
sell two customers a day, netting your- 
self $20 per day; commissions paid on 
repeat orders. Names of well rated 
firms supplied to you. .Order can be 
secured in thirty minutes. If you 
mean business send us territory cov- 
ered; other lines handled; references 
and brief account of yourself. Address 
W-5, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 3-3t. 





Wanted: — Furnace Supply Jobbers 
and side line salesmen to sell 


INSALUTE (Furnace Sealing Paint). 
The greatest thing ever offered to furnace 
installers to prevent gas and dirt from get- 
ting into the living rooms. Now used by 
hundreds of furnace dealers. We also man- 
ufacture white porcelain stove leg rests 
Write for prices and literature. 


Technical Products Company 
East Liberty Pittsburgh, Pa. 


WANTED 


Draftsman who understands design and 
layout of warm air heating plants in ac- 
cordance with Standard Code by furnace 
manufacturer south of Ohio river. Position 
gives man who qualifies excellent opportu- 


nity to connect with high-grade company. 
Address W-6, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago. 
Illinois. 6-3t 





A Furnace Salesman 


with practical furnace selling 
experience needed to cover de- 
sirable sales territories in Ne- 
braska with complete heating line. 
Only a high grade man will be 
considered. 

Arrangements will be concluded 
without delay. Write promptly 
and in confidence. 


L. J. Mueller Furnace Co., 


Milwaukee, Wisconsin 
19-tf 


WANTED 


An experienced tin shop 
foreman for superintendent 
of a large shop which manu- 
factures tin pipe and fittings 
for the trade. Man under 40 
years of age preferred and 
one who has had factory ex- 
perience can serve us best. 


LENNOX FURNACE 
COMPANY 
Marshalltown, Iowa 





2-2t 

















Positions. All big Concerns now say, 
and you will get the money.” $ 


HEATING ENGINEERS 

SUPERINTENDENTS 

SALES ag vars 
MANAG 


GEN 
PRESIDENTS. range 


you in your Own Home, Personal, 


about it. Select your Course. 





SHEET METAL DESIGN 
SPECIAL wea AIR FURNACE HEATIN 
SHEET METAL CONTRACTING AND 
FAN HEATING VENTILATING ENGINEERING 


THE ST. LOUIS TECHNICAL INSTITUTE 0. w. KOTHE, Pris. 4543 Clayton Ave., St. Louis, Me. 


= he NO TT aes 45.2 oF 
“Can you uh out work like that?"’ asked one employer. That's the kind of men I hire and give steady 
work. My men help me and I help them in this business.” 


HAVE YOU ABILITY WORTH $3,000 A YEAR? 


If you want to get into the Bigger Pay Class of Jobs we can qualify you for such 


“the Position pays (so much), qualify for it 


oad en be pee mee $3 o00 to $ 3,600 a year 
2,800 to $ 3,800 a year 

Pee ,000 to $25,000 a year 
,000 to $15,000 a year 

,500 to $12,000 a year 

wenden y to $30,000 a year 


JOURNEYMEN and SMALL SHOP OWNERS are lucky to average $1,800 a year 
income, because they don’t train themselves. Let us Coach YOU to be a WINNER. 


OUR COACHING QUALIFIES YOU FOR AN ENGINEERING DEGREE. 
Clear, Direct. 


AND PATTERN 















,000 to 000 


We teach 
Write today, while you think 
DRAFTING 


G 
ESTIMATING 























Say you saw & in AMERICAN ARTISAN—Thank you! 
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AMERICAN ARTISAN 


The Universal Sheet 





for the 


Up-to-date 





BOOKS 


Sheet Metal Artisan 








Exhaust and Blow 
Piping 


By Hayes 


Vold 


XHAUST and Blow Piping has had an 


é 

FS 

“ 

> 

unusually big demand. A fresh sup- 5 
ply is now off the press and is in our > 
hands for immediate delivery. It has an IK 
invaluable treatise on the planning, cost, ® 
estimation and installation of fan piping $ 
in all its branches, giving all necessary bs 
guidance’ in fan work blower and sep : 
arator construction 159 pages x 8 = 
51 figures. Cloth, $2.00, ’ 


Sheet Metal 











llustrated 


Price $1.50. 


Workers’ 

















Metal Pattern Cutter 
Vols. 1 and 2 
By Neubecker 
WO books that can’t be beat The most 
yractical and useful treatises on the a . >DCAl 
subject. THE UNIVERSA! 
Work of all the branches of the trade ‘RET META 
and the broadest scope of details are SHEE! El he 
found—insid¢ and outside work—smal! PAT ry RN ¢ UTTER 
jobs and the most complicated are shown . . 
explained and profusely illustrated 
The first volume deals with all types 
and kinds of inside small and large sheet 
metal work. 
The second volume deals with the more 
advanced branches of sheet metal work, 
in fact is largely devoted to the archi 
tectural end of the business. It consists 
of 400 double column pages and is illus 
trated with 711 engravings showing all 
methods under treatment, as well as per 
spective views of the subjects of the pat 
terns, and other demonstrations in their 
finished state It includes drawing, ful 
sized detailing and lettering, development and construction of all forms of 
sheet metal construction work 
The volumes are bound in heavy cloth and each measures 9 x 12 in Each 
contains over 380 pages and 680 original drawings Price $7.50 each. 
Essentials of Sheet 
Metal Work and 
° 
Pattern Drafting 
By Professor J. S. Daugherty 
NVALUABLE to the sheet metal worker 
contractors and instructor, as well as an 
elementary and advat.ce course for voca- 
tional and trade school students and ap 
prentices Some of the subjects covered 
are pattern cutting, soldering, edging. wir 
ing, radial line development, pipes, elbows 
miters, pitched covers and flaring articles 
pipe intersections and tee joints 181 pages 
substantially bound in blue cloth: profuse 


Sheet Metal Duct 


Construction 


By Neubec ker 
SHEET META Manual 
WORKERS’ A TREATICC on the construction and 
MANUAL 
ae S erection of eating and ventilating 
A NEW book prod:.ced by the combined ef ducts, including the cutting and form 
+ forts of L. isroemel, a practical man , } 1 ; 

: ing the et: the laying out f the 
and the late Pvofessor S. Daugherty, in ng of tl mneees ae a 9s ; 
structor in Sueet Metal Work at the Car- elbows, etc A practical expert wrote 
negie Institute of Technology, Pittsburg) this book and you'll find that it covers 
Pattern d-afting is it biggest feature; not . : rh} ran} 
only tells how to make the pattern, but how tine wubject thereugaly By Wilam 
to deveiop it with modern machines and Neubecker sound in cloth, 194 pages, 
tools; ives valuable assistance on soldering 217 illustrations Size 5! 8% in 
brazing, welding, crimping, beading, straight, > ° : 
circular and irregular cutting. in fact cov Price $2.00. 
ers every angle of the trade Bound in 
leatherette; 500 pages; more than 400 pen 
drawings and illustrations Price $2.00, 


The 
Ventilation Hand-book 


By Charles L. Hubbard 


A PRACTICAL book designed to cover the prin 
ciples and practice of ventilation as applied 
to furnace heating; ducts, flues and dampers 
for gravity heating; fans and fan work for 
ventilation and hot blast heating by means of 
a comprehensive series of questions, answers 
and very plain descriptions easy to understand 
Price $2.0%. 





Kinks and Labor Saving 
Methods for Sheet Metal 
Workers Vols. 1 and 2 


you ME I There 
and expedients all 
metal workers throughout the country, 
trated by cuts and original drawings 

bound Size 4% x 7 in Price $1.00, 

Volume II written in same popular 
Volume I Places at your disposal 
prehensive collection of ingenious ways 
executing many practical tasks in much 
simple way than if done in the 
manner Also contains special 

Automobile Repairing; gives a very 
series of illustrated directions on 
metal ceilings with ten guide rules which 
and expensive mistakes Price $1.00. 


are hundreds of 
contributed by 
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MILCOR_> 


“INTERLOCK” CONDUCTOR PIPES 


THEY stand the gaff! That is why more Milcor “Interlock” 

Conductor Pipes and Trimmings are used than any other 
kind. Sheet Metal men who sell Milcor Products exclusively 
find that it pays. So will you. Try it this year! 


All Milcor Products can now be secured in 


Ingot Iron 


MiLtwaukeEE CorruGATING Company, Milwaukee, Wis. 


Kansas City, Missouri La Crosse, Wis. 


We recommend TWENTY- 
EIGHT GAUGE or heavier 


for all outside work. 


Also furnished in Galv. Steel, 
Galv. “Coppered Meral”, 
Pure Copper and Pure Zinc. 


Chicago, Illinois 
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